8 

















THE EASTERN UNDERWRITER 


[SuccEEDING THE JOURNAL OF INsURANCE Economics, EsTABLISHED IN 1899] 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 








Nineteenth Year; No. 12 


NEW YORK, FRIDAY, MARCH 22, 1918 


$3.00 a Year; 25c. per Copy 





SPECIALS ARBITRATE 
FLOOD LOSSES 


City Officials of Lock Haven, Pa., Call 
Insurance Men To Help Estimate 
Damage 


THEIR 





BANK ON JUDGMENT 





Fine Tribute To Insurance Fraternity 
in a Stricken Pennsylvania City 
Is Given 


Because they believed that insurance 
men are unbiased and can aid them in 
estimating the extent of the flood loss- 
e3 in Lock Haven, Pa., the city officials 
there called on the insurance fraternity 
for help and have received it. Local 
agents, special agents and adjusters 
responded and refused compensation 
for their work. The situation rather 
novel and interesting is described as 
follows by Gearhart & Company, agents 
for the Great American and other 
companies, in a letter to The Eastern 
Underwriter: 

“Following heavy rains at the head- 
waters of the West Branch of the Sus- 
quehanna River on February 18th and 
18th, the waters of this stream rose 
steadily until it overflowed the city of 
Lock Haven on Wednesday, February 
21st. Doubtless the city would have 


experienced little trouble had not the 
icc that had passed out of the river 
jammed at a point below this city be- 
tween McElhattan and Jersey Shore. 
Bald Eagle Creek which flows into the 
river also overflowed its banks and 
back water from both streams inun- 
dated approximately three-fourths of 
the town with over 5,000 of the popula- 
tion affected. ‘ 





Caught People Unawares 

“The suddenness of the rise caught 
niany people unawares with the result 
that property owners were unable to 
prepare for high water and thus lost 
heavily in many instances. The waters 
did not recede until Thursday, February 
22rd. Zero weather on Wednesday 
night and Thursday morning added to 
the suffering and ice froze over the 
flood waters, in some places thick 
enough to bear the weight of a man. 
This ice together with large mass°s 
Which floated over the city from the 
river covering the entire flooded zone 
and filled streets in some cases as high 
a twelve feet. Volunteers from sur- 
rounding towns removed this ice so as 
tu make the streets passable. 

“Prompt measures were taken by the 


(Continued on page 14) 
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This Space Contributed by 
The Home Insurance Company, New York 
Elbridge G. Snow, President 



































North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 





Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 






























THE BIG FOUR 


AGE—STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


_ (Organized 1867) 
All previous records broken during 1917. Substan- 





CONNECTICUT MUTUAL 
DISABILITY CONTRACT 


One Per Cent. of Policy Paid Every 
Month Until Contract 
Matures 








SAMPLE RATES FOR AGREEMENT 





Text of This New Form Given In Full 
From Company’s Rate Book— 
How It Reads 





The Connecticut Mutual Life has be- 
gun to issue a new disability agree- 
ment, which it calls Form C, in which 
the Company agrees to pay every month 
until maturity of policy one per cent. 
of the amount of the insurance. The 
form ré¢ 


.. © heret gree 

That ‘f sak licy shall then be in 
force arn there shall » been no 
failure to pay j provided 
therein, woon receip ine home office 
of the company « proof that the 
insured privt tainin he age 
of sixty ur to (be maturity 
of said » had ve b totally 
disabled | veld ty or by disease 
so that ‘ie n iy d will hereby 
permane! nd. eyntinuous revent- 
ed fro engearing in any ipation 
whatso for remuneration or profit, 
and that such disability has existed con- 
tinuous then sixty days. 


(A) Payn 
annual pre 


vch subsequent full 
1 said policy and on 


this agree all be waived as it 
becomes 4° ng the said disability 
of the i ind any premium so 
waived be deducted in any 
scttlem r said policy and any 
values nefits provided for in 
said policy all be the same as if 


said premium had been duly paid to 
the company, except that any dividends 
apportioned to said policy during said 
disability shall be payable in cash; and 

(B) In addition that if after one 
year from the date of receipt of proof 
as aforesaid due proof of the continuance 
of such total and permanent disability 
be furnished the company will pay 
to said insured each month, during the 
said disability of the insured, until the 
maturity of said policy, an amount 
equal to one per centum of the amount 
insured by said policy (exclusive of 
any paid-up additions), the first of such 
monthly payments to be made one 
month after receipt as aforesaid of due 
proof of the continuance of such total 








tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 
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and permanent disability; the amount 
payable under said policy at its matur- 
ity not to be reduced on account of 
any such monthly payments made. 

Notwithstanding that proofs of such 
disability shall have been accepted, the 
company may thereafter, at its pleas- 
ure, but not oftener than once a year, 
demand of the insured due proof of 
the continuance of such disability; and 
upon failure to furnish such proof, or 
if it appears to the company that the 
insured has become able to engage in 
any occupation whatsoever for remu- 
neration or profit, no further premiums 
will be waived, and no further pay- 
ments under paragraph “(B)” above. 

Without prejudice to any other cause 
of disability, the total and irrecover- 
able loss of sight of both eyes, loss of 
both hands at or above the wrist, loss 
of both feet at or above the ankle, or 
similar loss of one hand and one foot, 
shall be considered to constitute total 
and permanent disability within the 
meaning of this agreement. 

The additional annual premium here- 
on, with an addition of two per centum 
thereof if paid in semi-annual instal- 


ments or three per centum thereof if | 


paid in quarterly instalments, may, on 
written request, be paid in such in- 
stalments beginning with the due date 
of the additional annual premium. 
The payment of the additional pre- 
miums as herein provided is the consid- 
eration for the additional risk in- 
curred under the provisions hereof, and 
does not entitle the insured or any 
beneficiary under said policy to any ad- 
ditienal participation in any division 
of the company’s surplus, or to any 
additional cash, loan or paid-up value 
thereunder; and failure to pay any ad- 
ditional premium hereon when due as 
herein provided or within thirty-one 
days thereafter, or to pay any premium 
or instalment thereof as provided in 
said policy or the termination of said 
policy prior to the receipt of proof of 
disability as aforesaid, wil! forthwith 
terminate all liability of the company 
hereunder or on account of any pay- 
ments made hereon; provided, how- 


-ever, that this agreement may be rein- 


stated at any time upon receipt of evi- 
dence of insurability satisfactory to 
the company and payment of all ar- 
rears of premiums on said policy and 
on this agreement with interest at a 
rate to be determined by the company 
not exceeding 6 per centum per annum. 

This agreement -shall become null 
and void if the insured shall engage 
in military service out of the United 
States in time of war, or military serv- 
ice involving aeronautics or fiaval serv- 
ice whether in or out of the United 
States in time of war; provided that, 
upon presentation after the termina- 
tion of such service of evidence of in- 
surability satisfactory to the company 
and payment of the additional pre- 
mium aforesaid, this agreement shall 
again become operative. 

The Rates in Part Follow 

Annual Premium per $1,000 Insurance 

For Waiver of Premium Disability 

Agreement in Connection with An- 

nual Life and Limited Premium Life 

Policies 

0 8 9 © 8 


An. Pre. Pre. Pre. Pre. Pre. Pre. 
. Life Life Life Life Life Life Life 
Ame 
20.... $.20 $15 $.15 $.15 $.15 $.15 $.15 
20 15 16 .15 115 15 (15 
30 24 16 .16 15 15 ye 
Dawes 33 .18 .19 .21 22 .25 .30 
$0 46 .26 .30 = .35 1) 43 «(44 
Rea ie 66 .41 .60 .59 .62 .65 .65 
OO..6 BOL 224 SG SB 00 08 


Annual Premium per $1,000 Insurance 
For Waiver of Premium Disability 
Agreement in Connection with En- 
dowment Policies, Payable at End of 
Terms Stated, or on Prior Death 

10 AS 20 25 30 35 


Age Yrs. Yrs. Yrs. rs rs rs 
20.... $19 $17 $ib Sis Sis sik 
%...-38 19 318 18 38 38 
80.... .26 .23 23 “93 (93 ‘op 
35. 32 32 «32 3235 "ae 


eee 32 3 
40.... .44 44 46 50 .48 .47 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 

















WHEN TIMES ARE BAD 





Two Reasons Given Why It Works to 
Advantage of Life Insurance 
Agents 
Experienced agents know that there 
are many advantages to them in con- 
ditions adverse to a large commercial 
prosperity, says Frank L. Jones, agency 
manager of the Equitable Life Assur- 

ance Society at Indianapolis. 

Here are the reasons: (1) Advers- 
ity in commercial business brings the 
family together in a close sympathy 
and economy which is unknown to 
many of them in prosperity—many of 
the finer qualities of man are hand- 
niaidens of poverty and distress, and 
they disappear often in prosperity. (2) 
When a man’s business is in a slump 
he places a lower value on it and thus 


premiums. 


than in 
then more 


The 


which is 
showing, 


force in 


he thinks of it as a smaller estate for 
his family. These two conditions make 
his mind a fertile field for life insur- 
ance suggestions, and though his abil- 
ity to pay is less, his needs seem so 
great that he will manage to meet the 
Men will listen with keener 
attention and a more sympathetic re- 
sponse to a life 
days of prosperity 
in harmony with the very 
spirit of life insurance as an institution. 


insurance talk then, 
they are 


SECURITY’S STATEMENT 


thirty-first 
the Security Mutual Life, of Bingham- 


annual statement of 


N. Y., shows that this company, 


making 
has since organization paid 
policyholders and beneficiaries $15,296,- 


a most creditable 


It made a gain of insurance in 


1917 of $2,830,059. 
ance in force is about $55,000,000. Its 
income last year was $2,269,778. 


Its insur- 





1860 





ANNOUNCEMENT 








In conformity with a resolution passed unanimously | 
by the Board of Directors of The Germania Life In- 
surance Company on December 5th, 1917, and with 
the approval of the Superintendent of Insurance of 








Ist, 1918, assumed the 














the State of New York, the company on March 
corporate 


name of 


The Guardian Life Insurance Company 


of America 


1917—the last year under the old name was the most 





successful during the company’s existence of fifty- 
eight years. The new business paid for amounted to 
$24,800,000.00 representing a gain of more than $3,- 
700,000.00 over its best previous year while the busi- 
ness in force showed an increase of $10,222,000.00. 











Assets over $54,500,000.00 


Total Insurance in Force over $169,000,000.00 
Guarantee and Dividend Fund over $5,800,000.00 





DIVIDEND ANNOUNCEMENTS 





Fifth Consecutive Increase in Scale 
of Missouri State Life, of 
St. Louis 


In announcing new dividends the 
Missouri State Life says: 

“In 1914 we adopted a new dividend 
scale for policies issued on and after 
January ist, 1908, which could be made 
to provide for a steady annual increase 
in the scale and, consequently, in the 
amount of dividends to policyholders as 
the experience of the company would 
warrant. 

“Every succeeding year we have 
made the dividend just a little better 
than the promise of the year before. 

“Using the twenty-payment life policy 
at age thirty-five for illustration, the 
following table shows concisely what 
we have done: 

Twenty-Payment Life Plan—$1,000— 
Age 35—Annual Premium $38.28 
Dividend — Year of Issue- 


Year 1912 1913 1914 1915 1916 1917 
Ist .,.......+--$2.27 $5.33 $5.45 $5.58 $5.70 $5.76 
5.67 5.79 5.92 6.04 see 
Peers: 6.14 6.27 6.39 6.45 
BW  aviateavnes 6.62 6.74 6.80 .... 

Bre ee A ie A meee 
ee. eins ones 7.56 


1918, commencing with the policies of 
anniversary date on April 1st and sub- 
sequently, will be larger than we have 
ever paid before. This makes the fifth 
successive year in which we have in- 
creased our sale, and it is a record sur- 
passed by none.” 


INVESTMENTS 





Report of Fidelity Mutual Life—$14,- 
967,087 First Mortgages on 
Real Estate 
In its annual statement just issued 
the Fidelity Mutual Life reports to 
policyholders that it invested $1,000,000 

in Liberty Bonds. 

This Company’s' investments. are 
yielding a good interest on both bonds 
and mortgages. The Company says: 

In the listed assets the largest item, 
it will be seen, is first mortgages on 
real estate. This item now approxi- 
mates $15,000,000. Our investments in 
Government, municipal, railroad and 
other corporation bonds now amount to 
$8,899,781.99. The interest yield in 1917 
on mortgage investments was 5 per 
cent. on investments in bonds, 4.61 per 
cent. 

The following items from the detailed 
report show the Company’s principal 
investment holdings: 


First mortgages on real 
MEE cieleitcwsewit owes $14,967,087.69 

Increase over previous 
ER ova itera seas tia 987,008.61 


U. S. Government, munici- 
pal, railroad and other 


corporation bonds ..... 8,899,781.99 
Increase over previous 

eer re ae 1,218,749.79 
Loans on policies having 

SORT VREMOO occ ccewsicsse 6,857,399.50 


Decrease from pre- 
VIOUS: VORP oo ccdeccs 153,227.30 
A clearer idea of the character of the 
security back of your insurance protec- 
tion will be gained from a study of the 
relative proportions of the Company’s 
assets, as shown by these percentages: 
Per Cent. 


First mortgage on real estate.... 43.44 
ee arene 
Loans on policies .......ccecoes 19.91 
Real estate (including Head 
Office and adjacent properties). 4.59 
NN itd ctariousa cea ksa sews 54 
Cash in banks and in office...... 1.7 


Premiums in course of collection. 2.51 





NOW WITH EDWARD A. WOODS 

Henry ‘S. Terbell, for many years 
transportation agent at the home of- 
fice of the Equitable, and closely iden- 
tified ‘with the agency department 
since 1894, when he entered the com- 
peny’s employ, has transferred his ac- 
tivities to Pittsburgh as personal sec 
retary to Edward A. Woods. 
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E. E. Rhodes on 
Modes of Settlement 


“TRUST”? 





ARE PROCEEDS A 
Business of Making and Executing 
Trusts Foreign to Transaction 
of Life Insurance 
In a recent discussion before the Ac- 
tuarial Society of America, E. E. 
Rhodes, of the Mutual Benefit, said he 
was inclined to take issue with the 
statement that there are two distinct 
lines of development, the contract 
method and the trust method, in the 
handling of the various modes of settle- 
ment at a maturity, He said he did 
not see wherein there was sufficient 
ground for the opinion that some com- 
panies follow a “trust” method, if by 
that is meant that the proceeds become 
a trust, of which the company is the 
trustee and the beneficiary cestui que 

trust. 

There are certain earmarks, which 
are necessary to distinguish a trust, 
he added. 

“There must be the specific holding 
of securities for specific beneficiaries, 
the accounting to such _ beneficiaries 
for the entire income earned from such 
securities, less legal charges, and the 
payment of the increased value which 
the specific security may have attained, 
or the lessened value which a falling 
market may occasion. * * 

“In Connecticut, Chapter 72, Laws of 
1913, provides that: 

“Any life insurance company 
chartered by and doing business in 
this State shall have power to 
hold the proceeds of any life in- 
surance policy issued by it, in 
trust, upon such terms, and sub 
ject to such limitations as to revo- 
cation by the policyholder and 
control by the beneficiaries there- 
under, as shall have been agreed 
to in writing by such company 
and the policyholder.” 

Connecticut Contracts 

“Two questions arise in connection 
therewith. One is whether the Connec- 
ticut law would govern if the policy 
had been issued and delivered in an- 
other State, and the other is as to the 
effect of the statute quoted upon other 
provisions of the Connecticut law re- 
garding trustees and trust funds. The 
contracts of one Connecticut company 
provide that the proceeds may be 
placed in trust with the company to 
pay an annual income limited to a 
period of years, or an annual life in- 
come, or to pay interest during the 
continuance of the trust. If the in- 
sured desires to place the proceeds be- 
yond the reach of the creditors of the 
beneficiary another Connecticut com- 
pany will insert in the policy a provi- 
sion that the proceeds shall be treated 
as a trust fund to be mingled with the 
company’s general funds and to be 
governed by the laws of the State of 
Connecticut. In the first place, the 
fund is not treated as a trust when it 
is so mingled, and in the second 
place, within certain limitations trust 
funds are subject under the laws - of 
Connecticut to claims of creditors. * * 

“The New York law (Section 15 of 
the New York Personal Property Law) 
provides: 

“When the proceeds of a life in- 
surance policy becoming a claim 
by death of the insured, are left 
with the insurance company under 
a trust or other agreement the 
benefits accruing thereunder after 
the death of the insured shall not 
be transferable, nor subject to 
commutation or incumbrance, nor 
to legal process except in an ac- 
tion to recover for necessaries, if 
the parties to the trust or other 
agreement so agree. 

“It seems clear that under this law 
there is, under the contract method 
and the trust method, the same degree 
of protection to a beneficiary against 





the claims of creditors, It is very 
doubtful whether outside of New York, 
California (under Sec. 2767, Civil 
Code, as amended in 1917), and pos- 
sibly Minnesota, the doctrine of spend- 
thrift trusts would be extended by the 
courts so as to embrace a fund which 
was not in all its legal essentials a 
trust. Spendthrift trusts have been 
upheld, but whether a provision in a 
contract of life insurance which sought 
to accomplish the same purpose as a 
spendthrift trust would be upheld by 
the courts, is a question which cannot 
be answered at this time. A speaker 
has very clearly pointed out the dif- 
ference between the American and the 
English rule with regard to the dispo- 
sition of trusts, but in considering the 
application of the American rule to 
the matter under discussion we come 
back to the fundamental question with 
which we starte*? and to which we 
have as yet no affirmative answer, viz., 
are we dealing with a trust? 

The Real Business of an Insurance 

Company 

“The business of a life insurance 
company is to make contracts of life 
insurance. Such contracts need not 
necessarily provide for the immedi- 
ate settlement of the proceeds in one 
sum. The business of making and 
executing trusts is as fcreign to the 
business of life insurance as is the 
business of banking, and a life insur- 
ance company should, in my opinion, 
confine its activities to those powers 
which are granted by its charter or 
by the general laws of the State of its 
domicile which are applicable thereto. 
If we are without power to do a trust 
business, we should not attempt it, nor 
should we represent ourselves as so 
doing, when, as a matter of fact, such 
is not the case.” 





BV. Von Senden, of Globe, Ariz., 
paid for $353,000 in the New York Life 
last year. 


Equitable W. S. 


The War Service Committee of the 
Equitable Life Assurance Society has 
furnished to its representatives a book 
of blanks for convenience in selling 
W. S. S. and Thrift Stamps, A sample 
page is printed in this column. 

The book is designed for use in con- 
nection with sales made both under 
the Treasury Post Card plan, and for 
cash sales where Equitable represen- 
tatives have received authority from 
the U. 8S, Treasury Department to make 
such sales. 

All sales should be entered as made, 
according to number of stamps sold. 

Where sold on the post card plan, 
the cards should be mailed by the 
salesman, not the purchaser, the en- 
tries being made as soon as the card is 
signed. The letter “P” should be en- 
tered in the appropriate column. In 
such cases cash is not to be collected; 
collection being made by the postman 
when delivering the stamps. 


Where cash sales are made by Equit- 
able representatives who are authorized 
agents of the Treasury Department, 
the letter “C” should be entered in the 
appropriate column beside the number 
of stamps sold, and the amount of cash 
collected entered in the last column. 
(That column is left blank where sales 
are made on the Treasury post card 
plan.) 
are made by Equit- 
able representatives, the stamps being 
secured from Equitable cashiers or 
other Equitable representatives, who 


Where cash sales 





Prudential 


Group 
Policies Sell 


THE 
PRUDENTIAL 


STRENGTH OF 


GIBRALTAR 





FORREST F. DRYDEN, President 





Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 

privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


THE 


Home Office: NEWARK, N. J. 

















S. Sales Record 


will themselves report the sale to the 





State Colonel or Society, no entry 
SALESMAN 
vinet wawe cast wane 
acency | i _ STATE Covonams : 
‘REPORT OF SALES REPORT 
ror DAYS ENDING tere No 
» T ‘ . é x f Y case 
5 NAME OF PURCHASER t/a pn 








| 
| 
f 
| 


TOTAL CURRENT SALES | 


TOTALS 
PREVIOUSLY REPORTED | 














anano TOTAL 
FOR BINDING PURPOSES BY STATE COLONELS 


CHECK HERE 
WHEN ENTEREO On STATE COLONML'® 
SF MONTHLY MERON 


therefor should be made as it would in 
effect represent a duplication, 

One or more of these white sheets 
should be signed by the salesman and 
mailed to his State colonel on Satur- 
day night of each week and on the last 
day of each month. Begin a new sheet 
on the Ist of each month. The State 
colonel makes his reports on the basis 
of the calendar month. 


NINE INCOME POLICIES ON ONE 
LIFE 

The possibilities of writing month- 
ly income insurance were recently 
demonstrated by Agent F. H. Acker, 
of The Prudential, in Columbus, Ind., 
who secured no fewer than nine appli 
cations, for an amount of $18,486, on 
the life of one person. 

The prospect was approached while 
at lunch one day and was in a recep- 
tive mood to listen to the many argu- 
ments advanced by Agent Acker con- 
cerning the attractiveness of this par- 
ticular contract, on the strength of 
which the business was written, deliv- 
ered and ued for. 


NEW SUPERINTENDENT 


Albany, N. Y., March 15.—Michael T 
Donohue, of Newburgh, N. Y., has been 


eppointed superintendent of the Albany 
district of the Metropolitan Insurance 
Company, succeeding David Bariadale, 
who recently retired. Mr. Donohue has 
been superintendent of the Newburgh 
district of the company for thirteen 
years. He will assume his duties in 
A'bany immediately. The Newburgh 
district of the company is now to be 
divided into three with new headquar 
ters at Nyack, N. Y., and Middletown, 
a 
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Extracts From Report of 
President Dryden of Prudential 




















Combined Results of Industrial Staff 











1917. 1916. 
No. Pols. Amount. No. Pols. Amount. 
Industrial issued and ordinary 
paid-for new business...... 2,285,595  $521,603,875 2,239,542 $456,078,353 
Industrial and ordinary re 
vived and increased....... 303,375 84,396,104 312,316 83,798,178 
GR Wi 0e wavindedaediodanee 2,588,970  $605,999,979 2,551,858 $539,876,531 
Business Paid for by the Ordinary Agencies 
1917. 1916. Gain. 
No. Pols. Amount. No. Pols. Amount. No. Pols. Amount. 
Ordinary new bus...23,738 $65,929,249 21,139 $48,306,992 2,599 $17,622,257 
Ordinary business re- 
vived and increased 1,136 3,589,582 985 2,888,323 151 701,259 
Total for the ordi- 
nary agencies.....24,874 $69,518,831 22,124 $51,195,315 2,750 $18,323,516 


Company Total of Industrial and Ordinary Business Paid For 
(Including the Home Office and Collection Accounts) 
1917. 1916. Gain. 
No. Pols. Amount. No. Pols. Amount. No. Pols. Amount. 
New business.....2,309,871 $587,839,973 2,260,708 $504,418,195 49,163 $83,421,778 





Revived and inc.. 305,042 88,709,095 313,829 87,365,752 —8,787* 1,343,343 

TOUR ocrccsieus 2,614,913 $676,549,068 2,574,537 $591,783,947 40,376 $84,765,121 

*Loss. 
Payments to Policyholders, the Largest Single Item Among the Disbursements 

1917. 
Industrial. Ordinary. Total. 

Death claims, matured endowments 

and disability claims.............. $21,320,074.12 $12,348,598.34 $33,668,672.46 
REE. Picco cer aVi etc radey vevede 1,119.00 234,377.68 235,496.68 
a eT ee eee ere *8 345,271.07 3,925,269.95  12,270,541.02 
Surrendered policies ...........se00. 964,723.55 3,330,809.52 4,295,533.07 





Total payments to policyholders. . .$30,631,187.74 $19,839,055.49 $50,470,243.23 
*Exclusive of $1,003,533.03 mortuary dividend additions included in industrial 
death claims. 


1916. 
Industrial. Ordinary. Total. 
Death claims, matured endowments 
and disability claims............. $18,784,720.60 $10,740,324.76 $29,525,045.36 
cr a aise wis bein aibebele ein ee 1,244.00 213,690.04 214,934.04 
Bh 79 ce cba ia pid sbG Pasa hin eee 9,182,618.57 3,775,813.84  12,958,432.41 


1,020,426.23 3,559,258.10 4,579,684.33 





Total payments to policyholders. ..$28,989,009.40 $18,289,086.74 $47,278,096.14 
Increase in Total Payments to Policyholders in 1917 
‘Industrial. Ordinary. 
$1,642,178.34  $1,549,968.75 
industrial Death Claims 
(Including Mortuary Dividend Additions) 


Total. 
$3,192,147.09 








1917. 1916. Increase. 

Number. Amount. Number. Amount. Number. Amount. 

166,059 $21,137,101.86 155,324 $19,389,962.55 10,735 $1,747,139.31 
Claims on Account of the European War 
1917. 1916. Increase. 

Number. Amount. Number. Amount. Number. Amount. 
re 1,470 $317,874.58 891 $201,236.83 579 $116,637.75 
| ae en 165 153,562.55 84 93,906.69 81 59,655.86 
oo Se re ee 1,635 $471,437.13 975 $295,143.52 660 $176,293.61 

Loans on Ordinary Policies 
1917. 1916. 

Number of loans made........... 66,380 69,416 3,036 (Decrease) 
Amount of loans (net)........... $7,371,434 $6,945,774 $425,660 (Increase) 


(The total number of loans on policies is 196,665, for $38,928,405.38) 
Dividends to Policyholders, Provided for in the Policies, and Extra Dividends 
as a Result of Mutualization 
(Including Mortuary Dividend Additions on Industrial Policies) 











1917. 1916. Increase. 
a BE er eer ere ee $9,348,804.10 $9,182,618.57 $166,185.53 
DOES Sensei wns cavaw wed ch ac aes 3,925,269.95 3,775,813.84 149,456.11 
WOE wdeusoues tebakaanenadess sa $13,274,074.05 $12,958,432.41 $315,641.64 
Estimated Dividends for 1918 

PUEUNEETEL DONIOUOD ccc civessvccvcce $9,917,438 

CRGIBATY DOUG iio. cciscccciboccies 4,557,824 

-.. BASE ee eee ee $14,474,762 

Bond Investments During the Year 
1917. 1916. 
ae ry ee en Se eee ee $15,601,605.43 $31,948,325.30 
State, county, municipal and other bonds ....... 30,973,364.95 16,394,948.91 
MEE FOO tial $b deg hrc 45k bas Giese ace aeacwananeae $46,574,970.38 $48,343,274.21 
Real Estate Loans Made During the Year 
1917. 1916. 

I Sa athe k16: 0.9.9 5:44: nacaoveue 6 Oda ee alRiewn see $16,458,000 $5,290,800 
IN Fire Gib 5.5.5 4 4013.0 ce Wik eed eine ng MR owed oben 20,021,435 18,749,050 
EE a ene eee Se $36,479,435 $24,039,850 


“BROOKLYN LIFE” NUMBER 
Many Distinguished Life Insurance Men 
Contribute Articles to Publica- 
tion—Print Pictures 

The “Brooklyn Life” .issued a life in- 
surance number on March 16. The con- 
tributors of articles were Asa S. Wing, 
Frovident Life & Trust; George E. 
Ide, Home Life; William A. Hutcheson, 
Mutual Life; Walton L. Crocker, John 
Hancock; William J. Graham and 
Charles Jerome Edwards, Equitable; 
Lee K. Frankel, Metropolitan; Law- 
rence Priddy, National Association; 
and Everett M. Ensign, National Asso- 
ciation. 

Pictures of most of the general 
agents of Brooklyn were published. 





THE MERCURY 
Extracts from the annual statement 
of the Mercury Reinsurance Co. show 
$8,669,095 in force; admitted assets of 
$574,214; surplus and special funds of 
$102,257; new premiums of $69,218; in- 
surance written of $7,621,095. 





Buy 
Liberty 
Bonds 








Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 
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Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 

















918 























March 22, 1918 


THE EASTERN 


UNDERWRITER 





Discusses Long 
Term Endowment 





VIEWS OF AN IOWA AGENT 





Sees Many Advantages in This Con- 
tract—Saving, Old Age Provision, 
Fund Accumulation 





The advantages of long-term endow- 
ment were discussed at a recent meet- 
ing of Equitable Life of Iowa agents 
by R. C. Gauch, an agent of that Com- 
pany. In discussing the real functions 
of the contract Mr. Gauch sees four. 
They are: 

“First. The incentive to save, or 
the saving instinct. And in this par- 


ticularly extravagant era and _ with 
this particularly extravagant Ameri- 
can nation, or people, an endowment 
policy generally turns out to be a 
means of forcing thrift, since it com- 
pels them to do that which, if left en- 
tirely to their own option, would re- 
main undone, and no sum worth while 
would be saved. Unlike insurance, sav- 
ing institutions have the shortcoming 
that they permit the depositor to with- 
draw all or nearly all of the funds after 
giving notice of a certain number of 
weeks, with the result that a resolu- 
tion to save over a long period may 
be broken when the depositor for one 
reason or another sees fit to withdraw 
the amount deposited. 


The Contingencies that Comfort a Man 

“Second advantage. Endowment in- 
surance provides for old age, if the 
term is so selected as to make the pol- 
icy mature at an age like sixty, sixty- 
five or seventy. At this age a man’s 
earning capacity usually ceases and 
when he naturally expects to retire 
from actual work. Statistics show 
that less than one man in ten succeeds 
in laying up a competence by the time 
this age is reached. Most men are, 
therefore, confronted with two contin- 
gencies: (a) an untimely death may 
leave their families unprotected, and 
(b) in ease of survival until old age, 
they may lack the means of proper 
support. But both of these contin- 
gencies may conveniently be provided 
against by a long term endowment, for 
if death should occur at any time dur- 
ing the term, the insurance proceeds 
revert to the family; but should the 
insured survive to old age, when the 
need of insurance for family protec- 
tion has largely, or altogether, passed 
away, he will, himself, receive the 
proceeds of the fund which his pru- 
dence and foresight enable him to ac- 
cumulate, to be used for his own sup- 
port and comfort. 

“In this connection it should be re- 
membered that a whole life policy, 
based on the American Table of Mor- 
tality, is an endowment at age ninety- 
six, and this age, according to that 


table is considered the extreme limit 
of life. At age twenty-five a whole 
life policy is, therefore, an endowment 
policy for a term of seventy-one years. 


Saving Period Cut Short by Death 


“Third advantage, It is a means of 
hedging against the possibility of the 
saving period being cut short by death 
were it not for the uncertainty of life 
and the inability of most people to 
carry out their resolutions to adhere 
to a definite plan of saving, the ac- 
cumulation of an estate could read- 
ily be accomplished by the deposit of 
certain sums at regular intervals. En- 
dowment insurance seeks to protect 
the individual from both of these 
dangers. Thus, let us assume that it 
is the purpose of a _ person aged 
twenty-five to accumulate $20,000 dur- 
ing the next forty years. He might ac- 
complish this in several ways, but it 
is clear that the result can definitely 
be accomplished by the purchase of a 
$20,000, forty year endowment matur- 
ing at age sixty-five, and it hedges the 
insured’s savings fund against prema- 
ture death. 


Fund for a Specific Purpose 


“Fourth advantage. It is a means 
of accumulating a fund for specific 
purposes. To illustrate: the credit 


and successful operation of many busi- 
ness forms desiring to negotiate a 
bond issue may be dependent chiefly 
upon the life of one man whose un- 
expected death may so jeopardize the 
success of the business as to preclude 
the redemption of the bonds upon ma- 
turity. But this contingency may be 
averted if the head of the business in- 
sures his life for an amount equal to 
the bond issue under endowment pol- 
icy, which will become payable at the 
same time that the bonds mature. The 
same principle might also be applied 
to the liquidation of a mortgage or a 
home. In addition to such business 
uses, endowment policies may often 
serve some special family purposes, es- 
pecially as regards the making of 
proper and certain provision for start- 
ing children in life. 

“Consequently, the large sum _ that 
may be secured through the long term 
endowment insurance may, therefore, 
deduct—odds and ends—that may not 
be regarded as the utilization of a by- 
product otherwise have been saved for 
a noble purpose.” 





ERIE BANQUET 

Erie, Pa., March 20.—Agents of the 
Connecticut Mutual Life Insurance 
Company in Northwestern Pennsylva- 
nia were banqueted here in the Shrine 
Club by Walter L. Blossom, general 
agent here for that company. The Erie 
division, led the Connecticut agencies 
during February and it was in appre- 
ciation of their work that the banquet 
was given. ‘Speakers were G. M. Love- 
lace, superintendent of agencies; E. W. 
Salvage, associate general agent at 
Buffalo, N. Y. 





started. 





We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








Acknowledgment of 
Premium’s Receipt 


ILL HEALTH DIDN’T VOID POLICY 
An Interesting Decision of Supreme 
Court of North Dakota—Donohue 
vs. Mutual Life 


In Donohue vs. Mutual Life (a re 
cent North Dakota Supreme Court de- 
cision involving acknowledgement of 
receipt of premium and reported by 
the Actuarial Society of America), the 
Company made the that the 
insured was not in good health when 
the premium was paid and the policy 
delivered, The application contained 
an agreement that the policy should 
not take effect until the first premium 
should have been paid during the ap- 
plicant’s continuance in good health. 
The policy issued contained an ac- 
knowledgement of the receipt of the 
premium. The premium was paid by 
the husband of the insured, and the 
policy delivered to him on June 6, the 
policy itself bearing date of April 30. 
It was acknowledged that on June 7 
the insured became ill and on June 8 
a physician was called to attend her. 
In North Dakota, there is a_ special 
statute relating to an acknowledgment 
in the policy of the receipt of premium, 
reading as follows: 

“Receipt for Premium—Effect of.— 
An acknowledgment in a policy of the 
receipt of premium is conclusive evi- 
dence of its payment so far as to make 
the policy binding, notwithstanding 
any stipulation therein that it was not 
to be binding until the premium is ac- 
tually paid.” 


Good Health 


The Court held that, in view of this 
statute, the question of whether the 
insured was in good health on June 6 
was immaterial and irrelevant, since 
the policy bore the date of April 30, 
and the policy, read in the light of the 
statute, acknowledged the receipt of 
the premium of April 30 so that the 
only question was whether any defense 
to invalidate the policy had been made, 
assuming the premium to have been ac- 





defense 


Irrelevant 


tually paid April 30. 
the opinion is: 
“Keeping in 


An extract from 


mind the date of the 
policy, to wit, April 30, 1913, the re- 
reipt in the policy acknowledging 
receipt of the first premium on such 
day, and the statute, section 6515, 
which provides that such an acknowl- 
edgment of the premium in the policy 
is conclusive evidence of the payment 
of such premium so far as making the 
policy binding, we cannot otherwise 
hold than that the policy of insurance 
under consideration, having been after 
the date thereof delivered, became ef- 
fective and binding upon all parties to 
the contract on the 30th of April, 
1913.” 

It would seem that, even with the 
peculiar statute of North Dakota, the 
decision of the Court was extreme. 


EXPECTS 1,200 MEMBERS 


Plans of Life Underwriters’ Associa. 
tion of New York—Association 

Reiterates Platform 

The annual report of the president 
end secretary and treasurer of the 
Life Underwriters’ Association of New 
York has been made. The association 
expects 1,200 members by the time of 
the annual convention here of the Na 


tional Association of Life Under 
writers. 
In the report, which outlines activi- 


ties for the year, the association briefly 
outlines its platform to be° 

1. To foster a feeling of good fellow- 
ship and friendship among life insur 
ance agents, in order that a vigorous 
spirit of co-operation may result. 

2. To enforce the insurance laws of 
the State of New York, so far as they 
re'ate to the business of life insurance 
agents. These relate particularly to 
(a) rebates, (b) twisting, (c) solicit 
jug without a certificate of authority. 

3. To exercise a leadership for a 
high standard of ethics in life insur- 
ance soliciting and agency manage 
nient. This must be accomplished by 
a continuous campaign of educat'on 
and by a sense of personal responsibil- 
ity on the part of each member,—not 
only as to his own conduct but to re- 
port to the officers of this association 
al) cases of conduct detrimental to our 
business. 
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THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
farms, 


The GOOD WILL created by farm loan investments, 
developing the 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and _ their 
Great Policyholders’ Company. 


The Union Central Life Insurance Company, of Cincinnati, O. 
ALLAN WATERS, Second Vice-President 


Country’s agricultural 


beneficiaries, meriting the 


JESSE R. CLARK, President. 


resources, and 
selected cultivated 


Bonds. 


appellation—the _ posits, 


Thestronger the rear guard, the greater the 


The SAVING enjoyed by polic yholders in premium de- 
the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


and United States Liberty 
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Thinks Superior Life 
Will Be Rehabilitated 


STATEMENT BY THE RECEIVER 
Receiver Schmidt, Former Secretary 
and Treasurer, IsSues Statement 
to Stockholders 





H. L. Schmidt, receiver for the Su- 
perior Life of Chicago, and former sec- 
retary-treasurer of the company, has 
mailed a letter to stockholders, saying: 

“On the first day of October, 1917, 
all the officers of the company believed 
{t would be only a short time before it 
would be in a position to write life in- 
surance. At that time the books of 
the company showed assets of over 
$93,000 against a stock liability of 
$72,060. Among the assets were notes 
receivable of about $50,000—cash in 
Pittsburgh Banks of about $13,000— 
cash in Chicago Banks and Liberty 
Bonds on hand to the amount of about 
$15,000, and an overdraft of Mr. L. O. 
V. Everhard (which at that time was 
considered perfectly good) of $13, 
277.59. 

“Shortly after this I was sent on the 
road and from that time until Decem- 
ber 20th, 1917, I was away practically 
all of the time. 


Tendered His Resignation 

“Upon my return to Chicago on the 
20th of December, 1917, I found the 
condition of the company in very much 
different shape from what it was on 
the first of October, and decided to 
sever my connection with it. At the 
first directors’ meeting after that date, 
which was held on January 10th, 1918, 
I tendered my resignation as Secre- 
tary, Treasurer and a Director, to take 
effect on February Ist, 1918. However, 
on January 30th Mr. Everhard decid- 
ed to have a receiver appointed. I was 
induced to accept this position, realiz- 
ing that he was going to leave and 
that the stockholders should have some 
one in charge who was thoroughly 
conversant with the methods and 
plans of the organization. I had also 
in times past interested many of my 
personal friends in the enterprise and 
I felt that it would be cowardly on my 
part to leave until the stockholders 
could arrange to save the company. 

What Receiver Found 

“After being appointed receiver by 
the Circuit Court, I found the follow- 
ing condition existing: 


Total sale of stock, 7,502 

a rere $226,300.00 
Notes receivable on hand 49,330.50 
Leaving a_ balance of 

cash collected ....... 176,969.50 
Total expenditures’ to 

January 30th, 1918... 154,842.79 


Balance on hand in cash 
and securities 22,126.71 
“While Mr. Everhard was the direct- 

ing head of the company, the construct- 
ive work of building the organization 
was done by others. Those who really 
built this magnificent organization are 
at the present time assisting the reor- 
ganization committee, and I have no 
doubt but what this committee will be 
successful in rehabilitating the com- 
pany and putting it on a sound finan- 
cial basis.” 





BANKRUPTCY DECISION 


In Cohen vs. Samuels, U. S. Su- 
preme Court, 245 U. S., 50, the bank- 
rupt had several policies on his life in 
favor of named beneficiaries, but had 
the right to change the beneficiary 
The Supreme Court held that the right 
to change the beneficiary vested in the 
trustee, which placed the policies in 
practically the same position as if they 
were on their face payable to the in- 
sured’s estate. 


Crocker Writes of 
John Hancock Plans 


LETTER TO COMPANY’S AGENTS 








New Rules Regarding Lapses of Weekly 
Premium Policies—Discusses 
Commission Changes 





In discussing new plans of the John 
Hancock for field men, Walton L. 
Crocker, vice-president of the Company, 
said in a letter to the field force: 

“Among other things it is our desire 
to interest you more actively in writ- 
ing ordinary and intermediate business, 
and so we have made increases in cer- 
tain commissions, where we could do 
so lawfully, and we will do away with 
the one-half medical-fee charge in case 
you have to return your ordinary pol- 
icy as not taken. Also, we have modi- 
fied the present rule regarding lapse 
of weekly premium policies displaced 
by ordinary, so as to relieve you of 
such lapse within a certain period. The 
changing of these rules will help you 
in your work in the ordinary. 

“We have also changed the method 
ef handling the A. F. business from 
March 1 on, 80 as to make less detail 
work for all of us as well as to pay 
more commissions on it—that is, you 
will receive in three years what it 
would take ‘you twice that number of 
years or more to get, under the pres- 
ent system—and although it is neces- 
sary to make a new war clause for 
that form of policy and to charge a 
nominal war premium, so that those 
who go to war will have to pay extra 
on each policy as is the usual practice, 
still, this will affect only a very few 








Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








persons and there remains a great ad- 
vantage to you in these new things. 
We expect you will like the plans and 
especially the commissions, and we 
hope you will be encouraged to new 
exertions to place this class of policies. 


Good Contracts to Sell 


So, too, with the ordinary. Here 
the commission increases are naturally 
not so sweeping, for they cannot be, 
but they will help, especially those on 
the long-term endowment— 25-year en- 
dowments up. These are good con- 
tracts to sell, as they are very useful, 
giving a sum of money while the in- 
sured is living and is likely to need it 
most (at 65 or 70) and also the same 
benefit in case of death before that. 
This makes it appeal to many people, 
anc as the premiums are not very 
much larger than ordinary life, the pel- 
icies ought to sell well and give you 
a good addition to your income. 


“Then we are also to give you a new 
disability clause in the ordinary poli- 
cies—something which will enable you 
to compete with the best. That also 
should be a help, when it comes, which 
will be as soon as we can construct 
it and get it approved by the State in- 
surance departments. While we are 
to change the war clause a very little, 





Step Out 


Assurance agents 





‘“‘The MARYLAND ASSURANCE CORPORATION is the first 
life company of another State, organized since the Armstrong 
investigation, to be admitted to New York State.’’ 


of the rut and start fresh with a 
Strong New Company, captained by a 
notably successful insurance execu- 
tive with a carefully chosen staff 
of insurance specialists. 


prospects very desirable contracts of 
Complete Personal Protection—Life 
Insurance, Health and Accident Insur- 
ance. Valuable agencies in productive 
territory for energetic ambitious men. 


Maryland A seurance Corporation 
Seven South Gay Street 


Baltimore 


“LIVE AND DIE WITH ASSURANCE” 


Maryland 
are able to offer 








simply to clear up a point now in some 
doubt, there will be nothing in it, we 
feel sure, to handicap you in selling 
these policies. 

“Now, a word of caution. In devel- 
oping our new plans we shall have to 
depend upon you more than ever be- 
fore, upon ‘your loyalty, your business 
honor, and your intelligence. We must 
have no raiding of debits for the pur- 
pose of writing ordinary. We must not 
have a great mass of not-taken poli- 
cies (ordinary policies will average to 
cost not less than five dollars each to 
issue) for those things would pe abuses 
of the new rules which none of us 
would like to see. It is to your own 
interest that you canvass your pros- 
pects well, and be sure as possible they 
will take their policies when issued, 
and that they are reasonably able to 
continue their premium payments there- 
afier. We want you to get nearer to 
our understanding of what good risks 
are—and bad ones—so you will no‘ 
waste your time and ours with men and 
women applicants who cannot be ac- 
cepted. This will help, too. And we 
shall try to help to make it help. 





Company Acts with Care 


“Just one other thought before cios- 
ing, of interest to you all, and espe- 
cially to those of you who have not 
clearly understood our problems. The 
Company which ‘you and I and all our 
associates represent, is a corporation 
in outward form only. Most corpora- 
tions are owned by stockholders and 
are operated for profits on the capital 
owned by these stockholders. Not so 
with us. As ‘you know, there is with 
us no capital stock, and there are no 
profits. Our Company exists for the 
purpose of providing the people with 
life insurance. The property of the 
Company is the property of all the pol- 
icyholders in proportion to the form, 
size and age of their policies. It is a 
good and necessary thing that the num- 
ber of these policyholders increase ev- 
ery year. And so it is a good thing 
fcr you to persuade new people to take 
policies with us, for this not only brings 
you compensation, but strengthens the 
Company. Always, every year, the 
Company must be conducted so that 
the money taken in is more than the 
money going out (which must include 
the additions to the policy reserves re- 
quired by law), otherwise there 
would soon be no company. Now, ev- 
ery time something new is done, either 
by way of increase in benefits to the 
pelicyholders or increase in compen- 
sation to the workers, in field or of- 
fice, or other changes of plans, it af- 
fects this question of ‘whether the out- 
gu shall equal or exceed the income. 
Hence the Company must go slowly on 
the important moves which it makes, 
and it takes time to observe their effect. 

“In 1912 the new policy benefits were 
granted in the weekly premium poli- 
cies, and since that time all the policies 
in that branch have been given the 
same proportionate amount of money 
as a death benefit. This was a great 
work and a just one. Five years have 
gone by and we are now in a position 
where we can begin our study of that 
business, to see if anything further can 
be done or what changes ought to be 


(Continued on page 8) 











P i 


Pr 





2, 1918 


) 


March 22, 1918 


THE EASTERN 


UNDERWRITER 








some 
it, we 
selling 


devel- 
ave to 
er be- 
siness 
» must 
e pur- 
st not 
1 poli- 
ige to 
ich to 
ubuses 
of us 
r own 
pros- 
e they 
ssued, 
ble to 
there- 
rer to 
risks 
ll no* 
in and 
be ac- 
id we 
p. 


» clos- 
espe- 
e not 
The 
ll our 
ration 
rpora- 
s and 
apital 
fot so 
with 
re no 
r the 
with 
f the 
e pol- 
form, 
a s 
num- 
se eV- 
thing 
» take 
rings 
is the 
the 
that 
n the 
clude 
es re- 
there 
V, eV- 
either 
o the 


, 


poli- 
licies 
1 the 
noney 
great 
have 
sition 
’ that 
r can 
to be 
































zation whose reputation 








Business Associations 


| Help men to success. 

Provident agents are associated with a business organi- 
for integrity, 
and financial security extends over half a 


Write for information 


| The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 


dealing 
century. 


fair 

















INSURANCE COM 


THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
| the most valuable policy for the insured. 
Secure prompt action in the 








WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 























Comes Out for 
Participating Insurance 





POSITION OF (DETROIT LIFE 





President of Detroit Life Discusses Con- 
tracts with Agents—What 
He Says 





M. E. O’Brien, of the Detroit Life, 
has written a letter to his field force, 
in which he discusses the question of 
participating and non-participating in- 
surance. He says in part: 


“Regarding participating insurance, 
we are convinced that participating in- 
surance is better for the company, the 
agent and the policyholder. It is bet- 
ter for the company because there is a 
better loading on each $1,000 of insur- 
ance to cover expenses, such as com- 
missions, medical fees, etc. It is better 
for the agent because in writing par- 
ticipating insurance, the company is 
simply in line with the large and suc- 
cessful companies, such as the New 
York Life, Mutual Life, Equitable, Met- 
ropolitan, Prudential, Mutual Benefit, 
Union Central, etc., and it also is bet- 
ter for the agent because on account of 
the larger expense loading the company 
is able to pay better commissions than 
on the non-participating policies. It is 
better for the policyholders, because, 
while at the beginning the premiums 
are higher, yet it is an absolute cer- 
tainty that as the dividends increase, 
the application of the dividends toward 
the payment of the premiums would 
make the net cost smaller on participat- 
ing policies. 


Persistent Policyholder Will Benefit 


“It will take a few years before the 
participating rate is lower than the non- 
participating rate, but eventually the 
persistent policyholder will benefit by 
buying a participating policy, and when 
you write insurance you expect that the 
policyholder is going to persist in carry- 
ing the policy through. If it is a 
twenty-year endowment, both you and 
the applicant assume that he is going 
to live out the twenty years and ma- 
ture the policy. On the twenty-pay- 
ment life policy, he expects that he will 
make the twenty payments and either 
surrender the policy or take paid-up in- 


surance, and as the majority of policy- 
holders do persist in keeping their in- 
surance, it is certain that the majority 
ef policyholders, if they take partici- 
pating insurance, will find that the in- 
surance has cost them less than if they 
were to take the non-participating pol- 
icles. 

Twenty Per Cent. More Credit for 

Participating 

“In the five months’ contest, which is 
now under way, agents will be given 
20 per cent. more credit for writing 
participating insurance than writing 
non-participating insurance; therefore, 
the agents who write non-participating 
insurance have a handicap of 20 per 
cent. at the start, and this is absolutely 
unnecessary. Contrary to what the 
agents generally suppose, it is better 
for the company to write the ordinary 
life policy than either the twenty-pay- 
ment life or the endowment; that is, 
for the same amount of premium. To 
illustrate: If an applicant is going to 
invest $50.00 for insurance, it is better 
for the company that this $50.00 is 
used to purchase from $2,500 to $3,000 
ordinary life insurance, than to pur- 
chase $1,000- twenty-year endowment, 
and of course in event of death it is 
certainly better for the beneficiaries of 
the policyholders. It is a mistaken 
idea on the part of the agent that the 
endowment policies are better for the 
company than the ordinary life or 
twenty-payment life. The best policy 
for the company ‘to write is the ordinary 
life; the next best is the twenty-pay- 
ment life, and after that the twenty- 
year endowment. 

“I am simply stating this for your in- 
formation. When it comes to any par- 
ticular case, you are to write the policy 
which best fits the circumstances of the 
prospect. In other words, if you are 
certain that a twenty-year endowment 
would be the best policy for your pros- 
pect, that is the policy you should write 
him, but if you write the twenty-year 
endowment, thinking that this is the 
best policy for the company, you are 
mistaken, and we would much prefer 
that the same money be applied toward 
purchasing a greater amount of insur- 
ance, either on the ordinary life or 
twenty-payment participating plan, 
preferably the ordinary life participat- 
ing.” 


Resisted Claims of 
Northwestern Mutual 


HISTORY OF FIFTEEN POLICIES 
Company Paid Death Claims of $14, 
406,641 in 1917—Paid $218,486,042 
to Date 
It is always interesting to note rea- 
sons for contested claims and one com- 
pany which tells agents why the few 
claims were resisted during the year is 
the Northwestern Mutual Life. Since or- 
ganization this company has paid to its 
representatives of deceased policyhold- 
ers $218,486,042. Its total death claims 
in 1917 were $14,406,641. As the com- 
pany does not contest except for the 
best of reasons protection of all policy- 
holders—its reasons in the fifteen poli- 
cies cited herewith are worth reading: 
Policy 195,908, $976.10. Suit for al- 
leged balance to make up agent's esti- 

mate. 


Validity of Assignment 

Policy No. 793,497, $50,000. This was 
a corporation policy. It was assigned in 
August, 1910, by the proper officers of 
the corporation to the wife of the in- 
sured. After death of insured in De- 
cember, 1910, the Company paid the 
policy to wife as assignee. The benefi- 
cilary corporation was adjudged bank- 
rupt February 28, 1911. The trustee 
in bankruptcy questions the validity of 
the assignment of the policy to insured’s 
wife and sues to recover, attempting to 
make the Company pay the policy a 
second time. 

Policies 163,616 and 186,216, $6,502.33. 
A suit for alleged balance claimed un- 
der an agent’s estimate. 

Policy 249,795, $2,531.68. Amount 
claimed by insured over and above ac- 
tual tontine dividends. 

Policy 213,320, $1,000. Policy sur- 
rendered by insured and beneficiary. 
Wife as beneficiary claims her signature 
was a forgery. Insured alleged incom- 
petent on date of surrender, of which 
alleged fact Company had no knowledge. 

Policy 719,285, $993.82. Insured 
changed beneficiary from wife to estate, 
a right retained by him. He then made 
a loan and policy lapsed January 4, 
1916, with cash value of $6.18. Insured 


died in April, 1916. 
liability of $6.18. 


Case of Disappearance 


Policies 438,888 and 471,588, $10,000, 
This is a case of disappearance. Com- 
pany contends insured disappeared be- 
cause of his fraudulent and criminal 
acts and that it has proof he was alive 
years after disappearance and after pol- 
icies lapsed. Plaintiff sues for about 
$14,000. These policies were up as col- 
lateral at a bank and Company paid 
the bank the full surrender value, $2,- 
632.46. 

Policy 779,884, $1,000. Convertible 
term policy with no cash value. Pre- 
mium not paid in 1912. Policy lapsed. 
Death claimed in 1914, 

Policies 727,351 and 727,352, $10,000. 
Policies on the Renewable Term plan 
issued in 1907. In 1914 they were sur- 
rendered and two ordinary life policies 
issued in lieu thereof. Insured default- 
ed in payment of premiums on new pol- 
icies and died in 1916. His widow 
ciaims surrender of term policies was 


Company admits a 


procured by fraud. 

Policy 830,414, $4,000. Renewable 
term plan. Policy lapsed August 26, 
1911. Insured was defaulter in Janu- 


ary, 1911, when he disappeared. Com- 
pany is not satisfied that, if dead, he 
deceased prior to lapse of policy. 

Policy 346,929, $2,531.68. Amount 
claimed by insured over and above act- 
ual tontine dividend. 


Signature Forged? 


Policy 585,102. Plaintiff as benefi- 
ciary claims her signatures to policy 
loans were forged by her husband, who 
received proceeds of loans and is now 
deceased. Amount claimed $2,260.42, is 
the amount of the policy loans. 

Policy 446,691, $1,000. Insured has 
disappeared but no proof of death was 
furnished before suit was brought. 

Policy 589,985. Policy lapsed in 1914 
for non-payment of premiums. Com- 
pany cancelled the policy loan then 
outstanding and changed to term insur- 
ance for $337.00 according to terms of 
contract. This amount was tendered 
plaintiffs and refused. They allege the 
right to reinstate policy, pay off the 
policy loan and then receive the differ- 
ence between face of policy and the 
loan, viz., $5,840.94. Company admits 
liability for $337.00, 
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right spirit, policies r 
reputation ensure success for the Field. 
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A Year of Splendid Achievement 


in 1917 wrote a 
Sixty-six 
ave won the confidence of its 


and a company with a sterling 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Incorporated 1851 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















Advice to banker agents 

A Talk was recently given by E. 

to Banker W. Hillweg, agency direc- 
Agents tor of the Northwestern 
National Lite. He said 

in part: “Life insurance is or should 


te the basis of credit at the bank and 
in all financial transactions in which 
credit is an element, and it is the 
foundation of most partnership agree- 
ments. 

“No conservative banker would ex- 
tend credit to any great amount to a 
business man whose buildings or mer- 
chandise were not insured against loss 
by fire, although in case of a fire loss 
the borrower would be there and might 
ir time liquidate his obligations. But 
in the event of the death of the borrow- 
er, who would pay his obligations? The 
business which he thhad promoted and 
conducted, would most likely under 
other management deteriorate or fail 
entirely, and court’s actions to wind up 
a business are slow and expensive; 
but a life insurance policy issued by 
a legal reserve company is a quick as- 
set, an estate immediately convertible 
into cash without legal action or costs. 


“Can you, Mr. Banker, jeopardize the 
funds of your bank by making loans to 
a man whose greatest asset, his life, 
is uninsured? You carefully inspect 
the fire insurance policies held by the 
man who asks credit, and file them 
away as collateral with his note. The 
rick of loss by fire is small, very small. 
You overlook ‘he major risk, the life 
- of the man who borrows. He will 





SELF-HELP BOOKLETS 
Found of Value to Agents of North- 
westerrn National —Daily Reports 
of Progress 
A number of general agents of the 
Northwestern National Life, of Minne- 
apolis, are having their agents system- 
atically use the daily report or self- 
help booklets of the Company and 
they are reporting satisfactory results. 
Many of the field men find it a means 
of materially increasing their produc- 
tion. All of the full time reports of 
the Blackledge Agency have kept daily, 
weekly and monthly reports of all their 
hours invested, which have been for- 
warded to the home office for compi- 
lation. These reports indicated that 
these men invested 751 hours during 
January and these hours resulted in 
$50,500 of business. 








GOVERNMENT INSURANCE DATA 
Amount written to date. .$12,000,000,000 


Number of insured ..... 1,500,000 
Average amount of insur- 

ance applied for....... 8,085 
Amount written in Feb- 

aE eae errr 5,000,000,000 
Lowest amount received 

during any day in Feb- 

st Ae ere ee 71,000,000 
Highest amount received 

during any day in Feb- 

PORES ob che siiesscaese 501,602,000 


Average of insurance... 90 per cent. 





Charlie Ward’s method of explaining 
the endowment at 70 illustrations is to 
show approximately the income the 
beneficiary would receive in the event 
o! the death of the insured before reach- 
ing 70, and if he survives to age 70, 
then the proposition is to show the an- 
nuity which can be purchased by using 
the proceeds of the-pclicy as a single 
fremium. Mr. Ward represents the 
Mutual Life in Chicago. 


surely die. There are no exemptions— 
and his death may %ccur soon—tomor- 
row, perhaps. 


“As life insurance is the protector 
of business, credit and family, and as 
the general public depends upon the 
bankers for advice and information on 
inatters financial, it is the duty—and 
it should be a pleasant one—of every 
banker to advise every insurable cus- 
tomer to protect, not only his family, 
but also his financial obligations by 
carrying a sufficient amount of old line 
insurance. And the banker should be 
iz a position to take the applications 
of all who realize the need of life in- 
surance. It is up to you to create a 
demand for life insurance and to then 
fill the demand. 


“If you, Mr. Banker, have not as yet 
availed yourself of the opportunities 
afforded by your contract with this 
company to advise your patrons to in- 
vest in one of the best securities in 
the world—an estate that can be bought 
on the instalment plan, worth its full 
face in the event of death at any time 
—an old line life insurance policy 
will you not begin now to protect the 
interests of your customers and your 
bank, and at the same time increase 


your income by personally taking their 


applications or assisting general agents 
who may visit you? 


“Begin now and give us the pleasure 


of acknowledging receipt of at least 
one personally written application be- 
fore the close of this month.” 


INSURANCE LAWYER DIES 
Ralph 


ney in the law department of the Mu- 


Farnsworth Smith, an attor- 


tual Life, died last week, He was 34 
years old. Originally he was from 
Poughkeepsie. 


“It is not the $5,000 or $10,000 policy 
you are going to take, but the $1,000 or 
$2,000 policy actually have that 
counts up when you die,” says the Unit- 
ed States Life. 
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Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
It is first in the world in amount of 

insurance in force... .$3,936,181,898 
It is greater than any other company 

in America in the number of its 


ae a ee 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
ee ne ee $791,060,002 


It stood first in the world in gain 


in insurance in force in 1917 
SaaS sae aaa Ke $453,749,902 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 





WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 





KEEP UP AGENTS’ STANDARD 

Commissioner Hardison of Massa- 
chusetts has caused a bill to be intro- 
duced in the Legislature of that State 
to restrict the solicitation of insurance 
to men of experience and to those who 
intend to devote practically their full 
time to the business, Mr. Hardison con- 
tends that insurance should be handled 
only by men who understand it. 


OTT INSPECTOR OF AGENCIES 


George E. Ott has been promoted to 
inspector of agencies for Eastern Penn- 
sylvania and Delaware of the Equitable 


Walter T. Batchelder has been ap- 
pointed manager of agencies headquar- 
ters in the Commonwealth Building, 
Philadelphia. 


The Security Mutual has opened an 
office in Newburgh, N. Y., which will 
have jurisdiction over Poughkeepsie, 
Haverstraw, Beacon and Walden. James 
H. Bennett will be in charge. 











| Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 








written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








The editor of 


Tue Eastern Unperwriter 
knows of 


A Splendid 
General Agency 
Opening 


with a progressive | 
and _ old-established 


New England compa- 
ny in one of the larg- 
est and most progres- 
sive cities in the Mid- 
West, with a large 
country territory. 























Crocker Writes on 
Hancock Changes 
(Continued from page 6) 


made. Especially are we studying the 
death cost and other factors on the en- 
dowment policies, to see whether the 
money going out on these policies is 
toc great, or whether we are safe to 
ccntinue and perhaps, make some dif- 
ferent terms later. We cannot make 
any promises. But we can say that 
whenever it is possible through any 
right and reasonable means, to help 
you in your work and life, the Com- 
pany may be counted on to act in due 
time. In this wey we shall make prog- 
ress, safely, and thus well perform ou! 
service to the people, at whose hands 
the Company holds the charter which 
enables us to do business.” 





The Standard Life of Atlanta paid for 
$2,577,293 in 1917, and its assets are 
$34,892. 





Perez F. Huff, of the Travelers, wrote 
$2,000,000 of personal production in 
1917. 
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Loan Subscriptions 
Through Endowments 





NOT GOOD IDEA, SAYS CANADIAN 





A. N. Mitchell, Assistant Superintend- 
ent of Canadian Life, Toronto, 
Against a Suggestion. 





Writing to the “Economic World,” 
A. N. Mitchell, assistant superintend- 
ent of the Canada Life, goes on rec- 
crd against the use of endowment in- 
surance in connection with the Gov- 
ernment war loans. He says in part: 

“Is it not possible that a canvass by 
the life companies for subscriptions to 
Government bonds covered by endow- 
ment ‘policies would decrease propor- 
tionately the aumber of subscriptions 


which would otherwise have _ been 
made to the Government? This would 
appear to be so, since the subscrip- 


tions to the recent Liberty Loans in 
the United States and the Victory 
Loans in Canada were ol an exceed- 
iugly popular nature and it would ap- 
pear as if almost all available sub- 
scribers had been reached to a more or 
less extent, 

“A subscriber through an endow- 
ment policy would have his payments 
spread over a long term of years. 
Would this not result in the fact that 
the immediate available funds for the 
Government would be less than if he 
had made even a much smaller sub- 
scription direct to the Government? Is 
it not a fact that it is immediate 
money the Governments need in this 
crisis? 

“Jf the life companies are subscrib- 
ing their ‘current surplus income to 
gether with the proceeds of such of 
their older investments as may mature 
during the war,’ would their ability 
to subscribe because of the plan pro- 
pesed be very much increased? In 
view of the expenses involved would 
rot the immediate ability be increased 
only by a small proportion of the 
amount of the first year’s premiums 
o> such business as developed from 
tris means, and this probably at the 
expense to the Government of the 
larger immediate amounts which 
would have come by direct subscrip- 
tion from the same parties”? 

“Is it not possible, therefore, that 
the interference with the present di- 
rect methods of selling which the pro- 
posed plan would involve would be a 
detriment to the Government, rather 
than a help?” 

GETS DIAMOND SERVICE BADGE 

Binghamton, N. Y., March 12.— 
W. E. Ralph, superintendent of the 
Ringhamton district of the Prudential 
Insurance Company was honored by 
officials and employes of the company 
it a dinner Saturday afternoon here in 
Arlington Hotel. Mr. Ralph was pre- 
sented the company’s diamond-studded 
fervice badge in recognition of his 
thirty years of service. The diners 
seated at the fern-decorated tables 
numbered 80. The principal speaker 
was F. W. Tassney, third vice-presi- 
dent of the company, who diseussed 
loyalty to the company and to the 
ccuntry. He urged every employee to 
exert every effort to assist the Govern- 
ment in the sale of war stamps. 

On this point he stated that there 
are 18,500 Prucential employees mak- 
ing weekly contributions to the na- 
tional war fund by purchasing ‘war 
stamps. The menu card was a four- 
phage booklet with a photograph of Mr. 
Ralph on the cover. Music was fur- 
tished by the Arlington Orchestra, 
Out-of-town officials present were 
William R. Konow, assistant secre- 
tary; George W. Kirk, division man- 
ager; W.°P. Howard, superintendent of 
the Rochester office, and W. S. Barnes, 
siperintendent. of the Elmira office. 


BANKER TALKS TO AGENTS 





Man Unwilling or Unable to Protect 
His Family Not a Responsible 
Person. 





“Presuming the necessity for life in- 
surance, a man unwilling or unable to 
protect his family, is apt to be unwill- 
ing or unable to show greater respon- 
sibility.” 

That assertion was made by George 
l.. Tickner, vice-president of the Na- 
ticnal Bank of Syracuse in an address 
before the Life Underwriters of Syra- 
cuse on the occasion of their annual 
banquet here in the University Club. 

“Borrowing Money and the Value of 
Life Insurance,” was the subject of Mr. 
Tickner’s talk. Analysing a loan risk 
and the value of life insurance he said 
in part: 

“In a general way, 
ing answers to the usual and necessary 
questions, and a statement of assets 
and liabilities, I would consider a man’s 
ability and capacity, as to whether he 
is cautious and orderly in his business 
arrangements; as to whether he has 
initiative, is able to bear up under such 
responsibilities as attach to operating 
his business; as to whether he is apt 
to be prepared to meet emergencies or 
sudden changes affecting his line of 
trade. 

“Corroboration of the possession of 
the foregoing qualities is suggested 
quite definitely in the matter of life in- 
surance carried—kind, quality, who pay- 
able to, etc. It senses clearly the per- 
sen’s notion of his general sense of re- 
sponsibility. Life insurance, of course, 
is not a cure-all or answer-all. But 
considering the business and family re- 
sponsibilities of an individual, the ques 
tion is, are they insured and protected? 
Cculd death jeopardize a business life 
work or starve a family? It is my no- 
tion that all business success is be- 
ceuse of special aptitude in individuals, 
and the chance of its loss (death) 
should be guarded against. Insurance 
is the went answer.’ 


outside of obtain- 


GROUP BILL 
How Assemblyman Gardner’s Measure 
in New York Legislature 
Reads 





The bill of Assemblyman Gardner 
(New York Legislature) amends the in 
surance law in relation to group life in- 
surance. 

Adds four new sections, 101l-a_ to 
101-d, providing for group life insur- 
ance covering not less than fifty em- 
ployees, with or without medical exam- 
ination. Policies are to be issued to 
employers and the cost thereof may be 
paid by the employer or jointly by the 
employer and the employees; the insur- 
ance to cover all employees, or all of 
any class of employees determined by 
conditions pertaining to the employ- 
ment. The amounts of such insurance 
to be based upon some plan precluding 


individual selection, and must be for 
the benefit of persons other than the 
employer. Wihere such insurance is to 


be paid for jointly by employer and em- 
ployees and the benefits of the policy 
are offered to all eligible employees, at 
least 75 per cent. of such employees 
must be so insured. 

No group insurance policy may be is- 
sued until the form of the policy has 
been approved by the Superintendent of 
Insurance. Such policies must contain 
certain standard provisions specified in 
the Act, in relation to incontestability, 
contract, representations, adjustments, 
the issuance of individual certificates to 
insured employees and the covering of 
new employees added to groups already 
insured. 

The proceeds of group life insurance 
policies are exempt from attachment, 
garnishment or other process, for any 
Mability of the employee or his benefi- 
clary. 





ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


DAE  ccovcnvngisnsesccoboustéausethenvacdedededeneexennss arenes veceunenesesnesness $ 16,560,439.04 
SEEN wscvbascececvecnncccweestnsesnenesadeesenndetenes sueneseeseesssnnionnese 14,343,626.28 
Capital and Surplus.......cccccccccseccccccccssssccsscsscsessccccvsccevcessevcece Aen 
SOUERISS 80 FORD cinccscancnccosesnadevesedneessetonstociecensconnenmaneeseeent 131,790,562.00 

Payments to Policyholders since Organization $6500ecensedecesdiinases 19,612,616.08 
Is paying its Policyholders G00ttPoccccccccscscccvsccsscccccsoccccccesss 1,500,000.00 ‘annually 


GOOD TERRITORY FOR LIVE AGENTS 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








ARTHUR E. CHILDS, President 


Permanent and 
Indemnity for 


covering 


Agents seeking 


The Columbian National Life Insurance Company 


LIFE, ACCIDENT, and HEALTH INSURANCE 
Total 


BOSTON, MASSACHUSETTS 
Disability and Weekly 
Loss of Time 


A Combination That Means Money for the Agent 


Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 











GREAT SOUTHERN PLANS 





Will Locate Home Office in Dallas—To 
Enter Kansas and 
Missouri 


The Great Southern Life, 
which this month insured the Wichita 
Falls Life, adding $15,000,000 to its out- 
standing insurance, 
office in Dallas 
week, it has purchased the 
ing for $1,600,000 

The Company 
Missouri. The 


of Houston, 


will locate its home 
where, as stated last 
susch Build- 
will enter Kansas and 
capital stock has been 

$500,000 to $600,000. 
Company last year 


increased from 
The earnings of the 
enuabled the Company to pay a dividend 
to stockholders of $50,000, 
$36,000 into surplus account 

Wichita South- 
northwest Texas 


and to pass 


The business of the 
ern is largely in north, 
end in Oklahoma. Of E. P. Greenwood, 
vice-president of the Wichita Southern, 
Southern, 
President Carlton says: “In the or- 
ganization of the Wichita Southern and 
the building up of its business, the 
guiding hand has been that of E. P. 
Greenwood. To him is principally due 
credit for the Company’s success.” 

In discussing the Busch Building, Mr. 
Cariton said: “This is the finest of- 
fice building in Texas It is sixteen 
stories in height and has the best lo- 
cation in Dallas. It will earn about 
7 per cent. on the purchase price, and 
when certain leases expire it will earn 
another 1 per cent. annually.” 


who goes ‘with the Great 





GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
The address of the officers is 





Secretary 


the office of this newspaper. Telephone 
2497 John. 
* Subscription Price $3.00 a year. Single 


copies, 25 cents. 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 


THE LOCK HAVEN FLOOD 

_ In Lock Haven, Pa., where there has 
been a disastrous flood and many peo- 
ple are homeless and helpless the city 
officials desiring to ascertain the real 
extent of the damage and suffering de- 
cided to call upon the fire agents of 
the community to furnish arbitrators, 
and to advise where succor should 
be extended. In a way this is one of 
the best tributes to the respect with 
which the insurance agent is held in 
his community that has come to the no- 
tice of this paper. The agents realizing 
their trust, and anxious to meet it, 
called upon special agents and adjusters 
who came to Lock Haven and did fine 
work for the community. They refused, 
of course, to accept any 1emuneration. 
Altogether it was an incident that the 
fire insurance fraternity can contem- 
plate with considerable satisfaction. 





BROOKLYN GENERAL AGENTS 

Brooklyn general agents showed a 
commendable piece of enterprise in co- 
cperating with the “Brooklyn Life,” a 
society paper across the bridge in de- 
voting a large part of its issue of March 
16, to life insurance. 

A number of prominent men in the 
business contributed articles and life 
insurance was presented in an effective 
manner before thousands of people who 
can afford to carry a large amount of 
protection. 

This is popularizing life insurance in 
the right sense, and the example of the 
Brooklyn managers should be followed 
in other cities. 





BECOME A FIRE FIGHTER 

The great European conflagration is 
still blazing. The firemen of that por- 
tion of the world which has not gone 
insane are stil! battling to quench the 
most destructive flame that has ever 
been known. They have kept it under 
control; they: have protected America 
from its scorching. But the torch of 
the incendiaries who started the blast 
is still alight, ready to set the flame 
roaring through this country if they 
can burn their way through the lines 
of fire fighters that the National Gov- 


ernment has sent to the assistance of 
the European nations. 

Our men are in the midst of the 
flames fighting to confine them to the 
Furopean continent and eventually sub- 
due them altogether. They have done 
their part well, but to continue they 
need more equipment, more fire fight- 
ing machinery. They call upon Amer- 
ica to send them what they need. To 
purchase the apparatus more money is 
needed, billions of dollars, and the Na- 
tional Government asks the people to 
lend this money. That is the purpose 
of the Third Liberty Loan—to buy the 
apparatus necessary to enable the 
hhaki-clad fire fighters to smother this 
frightful conflagration. 


RANK OF BOSTON AGENCIES 


In commenting upon the premium re- 
turns for the last six months of 1917 
the Boston “Advertiser” analyzes the 
returns by agencies as follows: 

An analysis of these returns to the 
protective department shows the rela- 
tive standing of the Boston agencies, 
insofar as premium receipts in Boston 
are concerned, although where agencies 
of the companies are transferred from 
one office to another throughout the 
year, it is sometimes difficult to credit 
the proper proportion to each, 

But for the year 1917, the leading 
agency is shown to be John C. Paige & 
Co., with $562,024, with their friendly 
rivals, Field & Cowles, a close second, 
with $539,380. These two offices, with 
possibly one addition in Providence, 
R. I., that of Starkweather & Shepley, 
are unquestionably the largest general 
agencies in New England, their rami- 
fileations extending not only through- 
out this country, but to Europe as well. 

The remainder of the Big Boston 
agencies ranks as follows: Robert A. 
Bolt & Co., $381,719; Gilmour, Rothery 
& Co., $369,552, and Cyrus Brewer & 
Co., $237,954. 


MITCHILL IN PROVIDENCE 
Herbert C. Mitchill, formerly special 
agent of the Fidelity & Casualty in 
New York City, resigned last week and 
is now associated with the G. L. and 
H. J. Gross general agency of the 

Fidelity & Casualty at Providence. 





R. J. Hollingsworth, who will soon 
leave the Hartford Accident & In- 
demnity to enter the brokerage field, 
will have his office in the special 
agents’ department of the Globe In- 
demnity at 19 Liberty Street. He will 
handle all lines, including life. Mr. 
Hollingsworth is manager of the 
burglary department of the Hartford 
in New York and has had a long and 
successful career in the insurance busi- 
ness. He entered it in 1903 with the 
United States Fidelity & Guaranty and 
has steadily advanced through several 
company connections. 

* * * 

Jalo W. Lehti, who is leaving the 
burglary department of the Ocean Ac- 
cident & Guarantee in New York to 
go to the American Surety, has had an 
extensive experience in the business. 
He began his insurance career with 
the Ocean Accident & Guarantee in 
1906, and until 1909 was in the claim 
department, where he handled a large 
portion of the burglary claims, In that 
year he was transferred to the fidelity 
department and in 1911 entered the 
burglary department where the situa- 
‘ion has been such that he has been 
practically in charge of that work for 
the past three ‘years. In his new con- 
rection with the American Surety he 
will act as underwriter, assisting 
Samuel B. Brewster, who will have 
charge of the burglary department, a 
tranch the American Surety is now 
entering. 








THOMAS J. GRAHAME 


Thomas J. Grahame is not an Oliver 
Twist nor a Bolshevik—he is not all 
the time crying for more—but he gets 
it without asking, that is, more work. 
He has been superintendent of agencies 
for the Globe Indemnity—a man’s job 
in itself—but now has also the manage- 
ment of the New York Metropolitan 
Department for casualty lines. He has 
seen many years of active service in 
the casualty insurance field, starting 
with the United States Fidelity & Guar- 
anty in August of 1904. There he re- 
mained for eight years in the surety 
department, afterwards being trans- 
ferred to the casualty branch as as- 
sistant to Raymond D. Steele who was 
general superintendent of the casualty 
department. Mr. Grahame resigned De- 
csmber 14, 1912, to engage with the 
Maryland Casualty as special agent in 
the surety department and was subae- 
quently transferred temporarily to New 
York as acting resident manager of the 
fidelity and surety department. In De- 
cember, 1913, he was transferred to the 
home office of the Maryland Casualty 
as superintendent of agents. Resigning 
from that connection April 1, 1915, he 
engaged with the Globe Indemnity as 
superintendent of agents, in which po- 
sition he has since remained. 


* * * 


Julius Bohm, 2 weli-known life insur- 
ance man who retired from the _ busi- 
ness three years ago, is back again, 
and is now writing personal business 
tcr the Travelers. In twe weeks he 
wrote sixteen applications for $191,500. 
One $100,000 and one $50,000 case were 
included. 

* * * 


Charles H. Barry, late president of 
the Pennsylvania Fire, left an estate 
of $108,000, his widow being named as 
executrix. 





TAKES ADDED TERRITORY 





Gale Hutchison Is Special Agent of 
Globe Indemnity in Large Sub- 
urban Section 





Gale W. Hutchison is now travelling 
Northern New Jersey, Suburban New 
York and Eastern Connecticut as spe- 
cial agent of the Globe Indemnity. Mr. 


Hutchison has been producing for the 
Globe in New York City for some time 
and he was for several years special 
agent in this territory for the Casualty 
Company of America. 


THE HUMAN SIDE OF INSURANCE 














John G. Wickser, of Buffalo, presi- 
dent of the Buffalo German Insurance 
Company, member of the District Mili- 
tery Draft Board No. 3 of that city, 
and former State Treasurer, and Mrs. 
Josephine Wilhelm Hard, also of Buf- 
falo, were married at the Hotel Plaza 
in New York City, a week ago. The 
Rev. Edwin H. Dickinson, of Auburn, 
N. Y, Theological Seminary, former 
pastor of North Presbyterian Church, 
Buffalo, officiated. Lieut. Karl E. 
Wilhelm, of Camp Upton, presented his 
sister in marriage. Miss Isabel Wal- 
bridge, of Deland, Fla., was’ the 
bride’s only attendant. Philip J.. Wick- 
ser, of Buffalo, brother of the groom, 
was best man. Mr. and Mrs. Wickser 
went to the Marlborough-Blenheim in 
Atlantic City on their honeymoon. Mrs. 
Hard gave her age as 44, saying she 
was born in Germany. Mrs. Hard was 
appointed to the Buffalo School Board 
early this year by Mayor Buck of Buf- 
falo, but at the time of appointment 
she asked for shortest possible term, 
which will expire in May. 


Lieut. Frederick A. Peterson, former 
district manager of the New England 
Mutual Life at Pittsfield, Mass., is do- 
ing some interesting penal reform work 
at Camp Devens, Mass. His work is 
made the subject of the following 
breezy little story in the Boston 
“Globe”: 

“Lieut. Peterson is known to the 
world of college athletes as ‘Pete’ Peter- 
son, captain of the Colgate football 
team of 1914, one of that string of Col- 
gate teams that went tripping through 
the big leagues, trimming the life out 
of university elevens that condescended 
to play Colgate. He is husky and knows 
something about prankishness. It de- 
veloped in this regiment, as in others, 
that too many of the new soldiers were 
getting into the guardhouse. And the 
War Department didn’t want its new 
army to be wasting time with prisoners 
and court martials, losing man power 
and training time. So Lieut. Peterson 
and Lieut. L. C. Beebe went into the 


guardhouse. For a starter Lieut. Peter- 
son took out a few men and said: ‘Come 
on over and live in barracks. Forget 


you are prisoners; buck up and get into 
this game; keep on drilling; keep on 
studying; keep on semaphoring and sig- 
naling; you can beat out these other 
men who never saw the inside of a 
guardhouse; we all make mistakes!” 
So they’re out drilling, hiking with the 
regiment, and working with horses. 
They live in a barracks by themselves, 
no different from other barracks, unless 
they’re a little neater. Few prisoners in 
Camp Devens overwork themselves. But 
when one of them was told by Lieut. 
Peterson to take a squad of other pris- 
oners along with him, and tackle a job 
on an embankment, in his own way, he 
came back to barracks wringing with 
sweat.” 


S. L. Crabbe, manager for the Con- 
necticut General Life, at Rochester, N. 
Y., sailed from New York for Miami, 
Florida, on the Clyde Line steamer 
“Mohawk” Friday. Mr. Crabbe was ac- 
companied by Mrs. Crabbe and their 
sixteen-months-old son, Bruce Graham 
Crabbe. 


Wilbert E. Clark, president of the 
Aetna Life Club, of Hartford, has be- 
come a yeoman in the Naval Reserve. 
He is private secretary to one of the 
company’s officers. 

oe * - 


E. E. Cole, Jr., son of the president 
of the National Union Fire of Pitts- 
turgh, has entered the aviation service. 
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FIRE INSURANCE DEPARTMENT 





John E. Smith with 
Great American 
FORMERLY WITH FIRST NATIONAL 








Began His Career in Hartford and 
Came to New York with 
Continental 





John E. Smith, former managing un- 
derwriter of the First National Fire 
Insurance Company of Washington, D. 
C., has gone with the Great American 
in the underwriting department, 

Mr. Smith was originally from Hart- 
ford where he had his first insurance 
experience and where he was also in 
public life. Coming to New York he 
went with the Continental, being ex- 
aminer for New York State business. 
He made a good record with that com- 
pany, but resigned to become manag- 
ing underwriter and an officer of the 
First National. 


First National Experience 

In Washington he inaugurated some 
iunovations, but a man would have had 
to be superhuman to have mastered 
the difficulties under which that Com- 
pany was laboring. It is generally 
acknowledged that Mr. Smith did as 
well as any underwriter could have 
cone in the same position, as there was 
internal friction, court actions and un- 
desirable newspaper notoriety to com- 
bat. He goes to the Great American 
with the best wishes of many friends. 


TALKS ON LOSSES 








H. S. Gardner Addresses Baltimore So- 
clety—List of Other Speakers. to 
Make Addresses. 





H, S. Gardner, an independent ad- 
juster of Baltimore delivered a paper 
on fire loss settlements on March 15 be- 
fore the Insurance Society of Baltimore. 
Today a paper on supervisory sprinkler 
service wlil be delivered by L. T. 
Haugh, of the American District Tele- 
graph Co. Other talks follow: March 
29, J. L. Gandy, of the Baltimore board, 
cn “Comparison of the Universal Mer- 
cantile and the Analytic Rating Sys- 
tem”; April 5, C. A. Hexamer, secretary 
cf the Philadelphia Fire Underwriters’ 
Association on “Chemical Fire Haz- 
aids”; April 12, Henry D. Rogers, spe- 
cial agent of the Continental, Balti- 
more, on “Agency Law”; April 19, P. 
T. Leary, of the Baltimore board, on 
“Garages.” 

The date and the lecturer for the sub- 
ject of “Textiles” is still open, and the 
date upon which Hazelton A. Joyce, 
examiner of the Maryland insurance de- 
partment, will speak on “Legal Require- 
ments, has not been definitely settled. 


WITH CONTINENTAL GROUP 





Gerald M. Crosthwaite, Jr., to Manage 
Automobile Departments of Com- 
panies—Young Man of Ability 
Gerald M. Crosthwaite, Jr., has re- 
signed his connection with B. M. Crosth- 
waite & Co. to become manager of the 
automobile departments of the Conti- 
nental, Fidelity-Phenix and American 
Eagle. Mr. Crosthwaite, who is only 
twenty-six years old, has had an all- 
around experience in the automobile in- 
surance business, his entire career since 
leaving college having been with the 
Crosthwaite office. There he showed 
abilities of marked order. He is a grad- 
uate of Amherst, and before that went 
to Cutler School, He is a brother of 
B. M. Crosthwaite, who is a member of 
the War Trade Board. Another brother, 
J. L., Jr., formerly of the same office, 
and a Yale man, class of ’01, is a cap- 

tain of ordnance. 





VIEW OF SHERIDAN BILL 





Company Official Says Additional Re- 
strictions Will Have Disastrous 
Effect on Policyholders 





An official of one of the New York 
City fire companies comments on the 
bill introduced in the Legislature by 
Senator Sheridan as follows: 

“Vesting the superintendent of insur- 
ance with power to fix fire insurance 
rates would necessarily mean a large 
staff of employees and a corresponding 
large payroll. This means an additional 
burden to the already overtaxed prop- 
erty owners of the State. 

“Kansas and Texas are the only 
States, as far as I know, that have vest- 
ed this power in the superintendent of 
insurance. The result has been unsat- 
isfactory. Political expediency rather 


.than the merits of the proposition was 


very often the determining factor in the 
fixing of the rates of insurance. 
“Taxation, supervision and regulation 
of insurance companies by the Federal 
and State Governments has almost 
reached a point where confiscation and 
strangulation are terms that more fit- 
tingly describe the system. Any addi- 
tional restrictions placed upon the com- 
panies will have a disastrous effect, not 
ouly on the stockholders of the com- 
panies, but on the policyholders as well.” 





WARSAW’S EXPERIENCE 


The Warsaw Fire Insurance Com- 
pany had a profitable experience dur- 
ing 1917, the business of the company 
in Great Britain having met with a 
Icss ratio of 37%, while in the United 
States the losses incurrec were 47.4% 
of the net premiums written. 








NIAGARA 


_ Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 


; _lHE AUTOMOBILE} 




















INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS | 


$4,180,193.36 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 








REGISTERED MAIL 


Affiliated with 
ETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 











THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 
AACHEN & MUNICH FIRE INS. CO., ORGANIZED 1825 
Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE COMPANY OF LONDON, ENGLAND 
NORWICH UNION ASSURANCE CO. OF NORWICH, ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1878 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


63,479.83 


Surplas ...cccoce 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Joint Policy Valid 
Despite Single Title 
DECISION IN WILKES-BARRE, PA. 


Contract in Name of Husband and Wife 
—Wife Had Sole Title to 
Property 
defended an 
Pa., alleging 


An 
action 


insurance company 

in Wilkes-Barre, 
riisrepresentation the policy was 
ruade in the names of both hus- 
band and wife, while the property was 
owned solely by the wife. The 
was decided last week for the 
tiffs, the Court saying in his opinion: 

“It hinges entirely and absolutely 
upon the naked question of law 
whether on the face of the policy, the 
proofs of loss and the pleadings, this 
joint action .by husband and wife on 
the joint policy is deteated by proof of 
title in her name alone. 

Insurable Interest by Courtesy 

“But in the case of a joint policy on 
a sole title as here, we think that in 
view of the relationship and in view of 
bis insurable interest by the courtesy, 
ic would be a harsh construction of the 
contract to say that the interest of the 
insured is not truly stated within the 
real purpose of the condition. 

“In a proper sense, husband and wife 
tugether present the entire subject of 
insurance. The names of all connect- 
ed with the property by any kind of 
claim or interest are disclosed without 
ccncealment ‘or misrepresentation. 

“It is easy to understand why an 
insurer would not care to insure any- 
body on any property without know- 
ing who else has an interest, but it 
would be extremely difficult to, under- 
stand why the insurer would not be 
willing to insure husband and wife on 
the property of either. What possible 
difference could it make? Would the 
insurer refuse to write a policy for 
husband and wife if it knew that the 
title stood in the sole name of either? 
Could the risk be possibly affected? 

Policy not Voided 

“In the one case the less does not 
include the greater, and the breach of 
conditions is plain, but in the other 
the greater does not include the less, 
and no breach should be declared. Un- 
der general canons of construction ap- 
plicable to insurance policies, we do 
not think that the fact of sole title in 


as 
out 


case 


plain- 


this case can be reasonably held to 
avoid this policy.” 
Closing, the Court holds: “The 


judges who heard the argument of this 
case are all agreed that the trial judge 
rightly directed a verdict in favor of 
the plaintiffs, and accordingly the mo- 
tion for judgment n. o. v. is denied, 
with exception granted to the defend- 
ant in this regard.” 


National Liberty 


INSURANCE COMPANY 
OF AMERICA 


NEW YORK 


ORGANIZED 








1859 


Statement January 1, 1917 


Cash Capital ........ $1,000,000.00 
MMUNRS Sch snG ioe ce cee 8,553,704.22 
Liabilities ois. cccces 4,222,485.60 
Net Surplus ......... 3,3831,218.62 
Surplus for policyhold- 

ae re rer oan ee 4,331,218.62 


HEAD OFFICE 
Corner William and Cedar Streets 

















WILL MOVE TO NEW YORK 
Former Rochester German Underwrit- 
ers Now Rochester Department 
cf Great American 








The former Rochester German Un- 
derwriters—now the Rochester Depart- 
ment of the Great American Insurance 
Ccmpany—will be moved to the New 
York office building of the parent com- 
pany, the Great American, in May. 
This action takes from Rochester its 
only fire insurance company and one 
which has been identified with the 
city’s financial life for a half centurv. 
J. P. Dye is assistant manager of the 
Rochester department. 

The Rochester German 
Company was organized in 1871 by a 
former mayor of the city and other 
prominent citizens of whom only one, 
Hobart F. Atwood, is now alive. Under 
shrewd management the company grew 
and prospered and the Egbert F. Ash- 
ley Company, which became local rep- 


Insurance 


resentative of the Rochester German, 
developed the largest fire insurance 
agency in Rochester. In the San 
Francisco conflagration the Rochester 


German suffered a gross loss of more 
than $900,000, which was large in com- 
parison with surplus. Stockholders came 
tc the aid of the impaired company to 
the tune of one million dollars and a 
few years later, in 1911, the German- 
American Insurance Company absorbed 
the old Rochester German. 

A musty book, containing the first 
minutes of the meetings of the organ- 
izers of the company in 1871-72, shows 
that at one meeting Alexander Martin, 
secretary of the old Buffalo German 
Insurance Company, was made agent 
fer the Rochester company in Buffalo 
territory on condition that Rudolph Vay, 
secretary of the Rochester German, be 
appointed the Buffalo company’s repre- 
sentative here. Another condition of 
the appointment was: “Neither com- 
pany shall insure any risks for the 
other company that it would not be 
ready and willing to take for itself.” 





Bell & Welch succeed Bell, Harrison 
& Welch, Mount Union, Pa oO. E. 
Harrison has retired. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
EB. 8S. pik Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1oo WILLIAM STREET, NEW YORK 








SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


New York, N. Y. 

















Excellent Facilities for Handling Suburban Business Phone: John 2312 
WALTER F. 
sminss ERRICKSON 222 
New York Newark, N. J. 
‘ 65th Annual Statement 
i a saxbucucebrenkseoisscuasce $5,574,008.60 
Rs 2,923,025.51 
4 ARREARS Se eer nee os ,000. 
Conflagration Surplus ............. 250,000.00 
of Watertovon. TY. Surplus to Policyholders.......... 2,650,983.09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 








National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 
LIABILITIES 

I I EE a edie oe tacos sewcnsehiodantelabicisaces $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

Cs EE pe dna cuneate ccvansccutouininbenn eneaeanes 11,073,438.19 
Unsettled Losses and other Claims.................ccccccccceses 2,168,701.64 
Net Surplus over Capital and Liabilities ..................... 3,980,020.79 
Total Assets January 1, 1918............... $19,222,160.62 

Il. A. Smith, President FF. D. Layton, Secretary Il. B. Seymour, Treasurer 


G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............ $5,980,020.79 














LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 





NEW YORK 


JERSEY CITY, N. J. 
1 Montgomery St. 
Tel. 216 Montgomery 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 





























INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 




















Lines 


B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


105 William Street, New York City, N. Y. 


Bound Anywhere in New York State 
Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Fostering American Marine Facilities 





A Suggestion as to how the Marine Insurance Market here can be Most Highly Developed 

















Editor’s Note:—The following is intended, 
and we believe is, a constructive contribution 
to marine insurance data under war conditions 
and is presented with this only in mind. 


The United States Shipping Act be- 
came a law on September 7th, 1917, for 
the sole purpose of building up an 
American Merchant Marine in addition 
ie a naval auxiliary and reserve. It 
is quite evident that the framers of 
this Act had in mind, in addition to the 
foregoing object, the facilities for mar- 
ine insurance in American companies 
to be developed and encouraged, as 
clearly expressed in Section 12, reading 
as follows: 

“Sec. 12. That the board shall inves- 
tigate the relative cost of building mer- 
chant vessels in the United States and 
in foreign maritime countries, and the 
relative cost, advantages, and disad- 
vantags of operating in the foreign 
trade vessels under United States reg- 
istry and under foreign registry. It 
shall examine the rules under which 
vessels are constructed abroad and the 
methods of classifying and rating same, 
end it shall examine into the subject 
of marine insurance, the number of 
companies in the United States, do- 
mestic and foreign, engaging in marine 
insurance, the extent of the insurance 
on hulls and cargoes placed or writ- 
ten in the United States and the ex- 
tent of reinsurance of American mari- 
time risks in foreign companies, and 
asertain what steps may be necessary 
to develop an ample marine insurance 
system as an aid in the development 
of an American merchant marine. It 
shall examine the navigation laws of 
the United States and the rulesand reg- 
ulations thereunder, and make such re- 
ommendations to the Congress as it 
deems proper for the amendment, im- 
provement and revision of such laws, 
and for the development of the Ameri- 
can merchant marine. It shall inves- 
tigate the legal status of mortgage 
loans on vessel property, with a view 
to means of improving the security of 
such loans and of encouraging invest- 
ment in Amerian shipping.” : 

It is quite evident that if the United 
States wishes to maintain her position 
az a power in international commerce 
she must first develop her shipbuilding, 
secondly, international banking facil- 
ities and thirdly the link which binds 
the first two together and joins them 
as one—marine insurance. 

Before the outbreak of the present 
war marine insurance was principally 
conducted by foreign companies. Very 
few American companies were engaged 
in this class of business compared to 
the number of American companies en- 
gauged in other classes of insurance. 
But now it is entirely different. One 
cap. safely state that there are com- 
paratively few large American com- 
panies engaged in writing fire insur- 
ance who have not extended their writ- 
ings to the marine field, and these 
ccmpanies should be developed and en- 
couraged ‘along these lines by the Gov- 
ernment so that they will be willing to 
continue to do this class of business 
after the war and help the United 
States maintain her present facilities 
for the world’s oversea trade. 

When the Emergency Fleet Corpora- 
tion first started its operation they se 
lected W. H. LaBoyteaux, president of 
Johnson & Higgins, one of the largest 
u.arine insurance brokerage houses in 
New York, to take care of the insur- 


ance question. I believe he offered his 
services without compensation and also 
the entire facilities of his New York 
office for the placing of builders’ risk, 
which the Emergency Fleet Corpora- 
tion required, without compensation for 
his company, and also succeeded in in- 
ducing a concession in rate from ma- 
rine underwriters for the Emergency 
Fleet Corporation. Some of this insur- 
ance was placed for the corporation 
and immediately some local insurance 
agents got busy with State authorities 
and invoked some of the resident agent 
laws against the companies for writing 
the business through their New York 
offices; and some of the companies in 
trying to help the Government get in- 
surance at minimum cost found them- 
selves in serious difficulties with State 
authorities. Several changes have oc- 
curred since the inception of the Emer- 
gency Fleet Corporation. The present 
nanagement appointed G. A. Hays as 
the insurance expert. 

Mr. Hays is a very efficient and ca- 
pable insurance man, having had the 
nianagement of the United States Steel 
Corporation Insurance Fund under his 
cliiarge. He has now put into effect a 
similar fund for the Emergency Fleet 
Corporation, and unless steps are im- 
mediately taken to develop an Ameri- 
can market for the class of business it 
is feared when it becomes absolutely 
necessary for the Emergency Fleet 
Corporation to seek insurance there 
will be no available market for the 
same with American companies. Sec- 
tion 13, reading as follows provides: 


“Section 13. That for the purpose of 
earrying out the provisions of sections 
five and eleven no liability shall be in- 
curred exceeding a total of $50,000,000, 
and the Secretary of the Treasury, up- 
ov the request of the board, approved 
by the President, shall from time to 
time issue and sell or use any of the 
bonds of the United States now avail 
able in the Treasury under the Acts of 
August 15, 1909; February 4, 1910, and 
March 2, 1911, relating to the issue of 
bends for the construction of the Pan- 
ama Canal, to a total amount not to 
exceed $50,000,000; provided, that any 
bonds issued and sold or used under 
the provisions of this section may be 
made payable at such time within fifty 
years after issue as the Secretary of 
the Treasury may fix, instead of fifty 
years after the date of issue, as pre- 
ecribed in the Act of August 5, 1909.” 

This section clearly states that there 
sLould be no liability incurred exceed- 
ing a total of $50,000,000. It there- 
fore, can be readily seen that this sum 
will be greatly exceeded in the near 
future as far as insurance liability is 
concerned. In order not to give any 
any information to our enemies we will 
not mention the name of the plant that 
this sum will be at risk in the near fu- 
ture, if the number of vessels is cor- 
rectly reported to us whick would be 
building at one time. 

Without taking into consideration 
the numerous number of vessels build- 
ing throughout the United States, it 
might be stated that if this business 
was placed entirely with insurance 
companies the premium for the same 
might find its way into the hands of 
our enemies by the way of reinsurance 
treaties’ possibly through Scandinavian 
and Danish reinsurance companies. 
This danger could be avoided by mak 
ing every American company give a 
piedge guaranteeing that under no cir- 
cumstances would they write or accept 
a line more than their net retained line 
and if they have local reinsurance facil- 
iiies that their treaty is not a foreign 


treaty and also that the American 
branch of a neutral or allied company 
should only be allowed to participate 
to the extent of their net retained line; 
os to all intent and purpose in law any 
foreign company that has a United 
States branch and is entered in the 
State that requires a deposit capital, 
such as New York, Massachusetts and 
Ohio, is to be considered as an Ameri- 
can Company in law. Or, the Govern- 
ment could go one step further and put 
the supervision of all insurance under 
I*ederal contral, which step, I believe, 
vould be welcomed by the manage- 
ment of all American companies, who 
veuld welcome such arrangement as 
legislation of this character would be 
impossible in times of peace on ac- 
count of opposition from State politi- 
cians, which in war times ‘would not 
be impossible; and at the same time 
it would be a source of income to the 
Federal Government, which ought to 
be an inducement to give the same 
consideration. 

The State rights should be protect- 
ed by allowing them to collect taxes 
for the business written in their State. 
If this could be accomplished then the 
Government could say to all American 
insurance companies that it is neces 
sory for them to assist the Govern- 
ment in building its vessels and it 
would be in order for them to sub 
scribe to an undertaking to take care 
of this business. I am quite sure that 
every American insurance Company, 
regardless of what class of business 
they were writing heretofore, would 
be willing to take its share of any 
such risk. If the business should turn 
cut unprofitable no company would 
suffer any material hardship Fur 
tiermore, if the business should show 
a profit to the company, undoubtedly 
every company ‘writing this class of 
business would be willing to invest 
such profits in Liberty Bonds, so that 
the money expended for this class of 
insurance would remain in the coun- 
try. 

If such conditions could be brought 
about it would be the foundation or 
the cornerstone for the erection of 
facilities for taking care of marine in- 
surance by American companies 80 
tnat when peace comes all American 
insurance companies would be bound 
in one solid, compact mass, and they 
would be in a position to work in har- 
mony, fix minimum rates for the as- 
sured, and underwrite each class of 
business would pay a proper rate and 
the profitable class of business would 
yay a proper rate for its character, 
end not as the business is conducted 
a the present time where in a great 
many instances some classes of busi- 
ness are written on entirely too low a 
basis and the good classes of business 
are compelled to pay a higher rate to 
make up for the unprofitable class. 

It might be of interest to know how 
matters of this kind have been han- 
died during the present war by other 
Governments. At the outbreak of the 
war the South faced financial ruin on 
account of the fact that it could not 
ship its cotton to Germany, which was 
a very large consumer of this product. 
Through diplomatic channels arrange- 
ments were made with the English 
Government to allow us to ship a cer- 
tain amount of cotton to Germany. 
This relieved the Southern States of a 
very serious situation. The first dif- 
ficulty which confronted the shippers 
of this cotton was that it was neces- 
sary to find American vessels to trans- 
port the same. This difficulty was 
overcome, banking arrangements were 
easily overcome, but the most serious 





difficulty was encountered in procur- 
ing marine insurance. Very few Amer- 
ican companies were writing this class 
of business at that time. Most of the 
companies that were writing this busi- 
ness had treaties with English under- 
writers and English underwriters be- 
ing prohibited by the laws of their 
country from accepting euch risk 
either direct or otherwise, the Ameri- 
can companies were compelled to ac- 
cept only their net retained lines, 
which in many cases as a patriotic 
duty they quadrupled to help the sit- 
uation § along. Notwithstanding this 
there was not sufficient insurance mar- 
ket, even taking into consideration 
other neutral markets to take care of 
the combined hull and cargo lines. It 
was at this time that the German Gov- 
ernment stepped in and dcompelle 
every insurance company in Germany 
lo subscribe to a reinsurance fund to 
take care of any hull or cargo lines in 
order that the shipments of cotton 
could be made. These facilities were 
given to two German companies that 
were entered in the United States to 
do the business. After the cotton ship- 
ments this reinsurance fund was de- 
veloped into one large fund and the 
two companies in question were able 
to write lines unheard of before in ma- 
rine circles, so it can readily be seen 
that if the Government will take steps 
te build up facilities for American ma- 
rine insurance that in case the occa- 
sion arises whereby it is absolutely 
necessary to have such facilities, the 
American market will be fully or- 
ranized and prepared for the emer- 
gency. Therefore, it appears that it 
should be the duty of Government offi- 
ciale wherever possible to give any 
marine insurance business to Ameri- 
can facilities in order that they may 
properly be developed. 





CITY CLUB ELECTS 
J. J. Hartnett is Again President— 
Plans Made for Annual Outing 
on June 15 

The annual meeting of the City In- 
surance Club was held Tuesday even- 
ing at Davidson's restaurant. 

J. J. Hartnett, of George R. Hess & 
Co., was re-elected president of the 
club. The other officers are George 
Shevlin, of Schaeffer & Shevlin, vice- 
president; James Hylind, of Gibson & 
Wesson, secretary; George Hodson, of 
Newman & McBain, treasurer; Wil- 
liam Morsel, of Fred S. James & Co., 
financial secretary, and John Tusick, 
of Gibson & Wesson, recording secre- 
tary. 

The membership committee is com- 
posed of Frank Gibson, of Fred S. 
James & Co.; George J. Hodson, of 
Farmer & Ochs; George McKay, of 
See & Depew, and John Scanlon, of 
John A. Eckert & Co. 

There were twenty-two new mem- 
bers accepted at the meeting on Tues- 
day, which brings the total up to 135, 
There were seventy-six members pres- 
ent at the meeting. Plans were dip- 
cussed for the annual outing of the 
club. It was decided that the time of 
the outing should be June 15 and the 
place, College Point, L. 1, as last year. 


A gentleman was trying to tell a 
New York insurance broker how much 
trouble the bruker was go'ng to have 
with the automobile business before 
the present unsetilement is over. The 
broker replied that it gave him no con- 
cern. “Haven't J,” he said, “been in 
this business for twenty years, and 
what did I ever have but trouble?” 
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EXPLOSION CONFERENCE 


Meeting on March 27—Plate 
Glass to Be One Subject 
Discussed 


Special 


A special meeting of the Explosion 
Conference will be held on March 27, 
the last big meeting having taken place 
about a year ago. Among the important 
subjects to be discussed is that by glass 
damage. On February 1 a change in 
the conference form took place, in which 
plate glass damage was eliminated from 
the contract. The reason for this ac- 
tion was the fact that many factories 
have recently been erected, largely con- 
structed of glass, and an outside explo- 
sion may cause a conflagration loss. 
The companies’ experience in the Black 
Tom disaster showed them the possibil- 
ities of glass loss. It was also pointed 
out that many of the assured already 
carry plate glass insurance, and the ex- 
plosion coverage would result in double 
lability. 

Some complaint has been made by 
agents that they have not been gener- 
ally advised by the companies of the 
action of the conference in eliminating 
the plate glass liability, and, a story 
about this appears in the “Bulletin” of 
the National Association of Insurance 
agents, this week. The agents say that 
they had been embarrased with their 
assureds in not knowing that the change 
was made in the form. 








BROKERS ACTIVITIES 








$14,000,000 U. & O. Line 
One of the biggest use and occupancy 
lines in the country is that of the Vis- 
cose Co., a Pennsylvania risk. The U. 
& O. is $14,000,000. The risk is now in 
the market for more insurance. It is 
an F. I. A. risk, placed by H. Mosen- 
thal & Son. 
* * 
R. S. Hoffman & Co.’s Claim 
R. S. Hoffman & Co. of Boston, who 
have just been appointed general agents 
for the Central National Fire of Des 
Moines for Massachusetts make the fol- 
lowing claim in “The Standard,” of Bos- 
ton: “This agency offers brokers the 
largest writing capacity of any office in 
the State for standard surplus lines 
located anywhere in Massachusetts, 
The agency represents the Milwaukee 
Mechanics, City of Pennsylvania; Du- 
buque and German, of West Virginia. 
~ * * 
Larger Offices Taken 
E. W. DeLeon, Inc., insurance broker 
at 55 John street, has removed from 
the sixth to the fourth floor and now 
has larger quarters, having taken half 
the space in the office of the Armstrong 
Agency, Inc. 
o* + ok 
Webber Joins Brokerage Firm 
Samuel Webber is now with Ream, 
Ives & Wrightson. For a number of 
years Mr. Webber has been superin- 
tendent ofthe burglary department of 
the Globe Indemnity. 
+ * a” 
Ackerman With Mather & Co. 
H. G. Ackerman, for some time past 
a local agent at Jamacia, L. I., and 
formerly for a number of years with 
John E. King & Co., started this week 
with Mather & Co. as placer. 


Lock Haven Flood 


(Continued from page 1) 


local city officials and a general re- 
lief committee to relieve the suffering 
and ‘within a comparatively short time 
conditions rapidly assumed the normal. 
Almost all traces of the flood have 
been removed at the present time so 
that visitors would scarcely note the 
recent visitation of the ice and water. 
The city has never experienced an ice 
flood. 


Serve Without Compensation 


“In order to arrive at the approxi- 
mate loss the local insurance agencies 
were requested to furnish special 
agents from their companies for the 
purpose of determining what each in- 
dividual had lost either in real estate 
cr personal property. The idea was 
tu reimburse persons who could not 
bear their own losses. A survey of 
the’ town had been made previously to 
ascertain the actual living conditions 
following the flood. Insurance adjust- 
ers were looked upon as_ impartial 
judges of the damage and any disburse- 
ments of funds will be made in accor- 
dance with their recommendations. 
The city has determined to work out its 
own salvation and no funds will be 
received except those sent from rel- 
atives or friends to their own people. 
Cffers of assistance were received from 
all over Pennsylvania but will not be 
accepted unless absolutely necessary. 
Karly reports of the flood were greatly 
exaggerated. 

“The adjusters from the various com- 
panies were of great assiStance to the 
local committee and absolutely refused 
to accept any remuneration whatever 
for their work.” 





The sympathy of a large number of 
insurance men is extended to Berthold 
M. Harris, secretary of the Insurance 
Brokers’ Association of New York, 
whose father died last week as the re- 
sult of an accident. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. TEUTONIA FIRE OF PA. 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 








JAMES H. EPWORTH 
| NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARE NEW YORE 
Phone Market 6536 FIRST Phone John 4560 














WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 
Re-Insurance in All Branches 











Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








HOME OFFICE 
SCRANTON, PA. 


JAMES J. BOLAND COMPANY, Inc. 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 


GENERAL AGENTS 


68 WILLIAM STREET 


— NEW YORK CITY, N. Y. 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





- CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 
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SATISFACTION 
SEAVICE 


ALL LINES 





PHILADELPHIA, PA. 
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JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


CAPITAL FIRE INSURANCE COMPANY of CAL. 
CHICAGO BONDING & INSURANCE COMPANY 
GREAT EASTERN CASUALTY COMPANY 

THAMES & MERSEY MARINE INSURANCE CO., Ltd. 
SECURITY MUTUAL FIRE INSURANCE CO. of MINN. 


HEAD OFFICES: 411-13 Walnut Street, PHILADELPHIA 


BOSTON 

NEW YORK We are strictly an Agency Office, and can offer 
LONDON service and facilities anywhere in the United 
CHICAGO 

BALTIMORE | States. 


NEW YORK OFFICE: 95 William Street, NEW YORK CITY 
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Agents’ Balances—Can German Companies Collect Money Due From 


Agents In This Country? 




















That millions of dollars in premiums 
cue German insurance companies from 
agents in this country cannot be collect- 
ed until the war is over is the conclu- 
sion of many lawyers based on a de- 
cision just rendered in the case of Nord- 
Lieutsche Insurance Co. v. King, in the 
Appellate Division, Supreme ‘Court, 
New York. 

The court holds that in spite of the 
fact that the Federal Government has 
licensed these companies, “it is incon- 
ceivable that our courts would permit 
a German subject, resident in Germany, 
tu prosecute an action in our courts 
curing the war.” 

John Bassett Moore’s Opinion 

This case is particularly interesting 
from many angles. Superintendent 
Vhillips, of New York, just after the 
aeclaration of war was made granted 
special permission to all German com- 
panies to continue the business of 
insurance after the declaration of war, 
and it is also interesting in view of 
the opinion of John Bassett Moore, 
published very widely, who advised 
the United States Branch Managers 
of Insurance Companies Incorporated 
Abroad: 


For the reasons above explained, 
it is my op‘nion that your powers 
as managers would not be suspend- 
ed; that the force of your policies 
would not be impaired, and that 
the continuance of your business, 
which has been conducted in full 
faith as to its permanency, would 
not be rendered unlawful by the 
fact of the existence of a state of 
war between the United States and 
the country of original incorpora- 
tion. 

He also quoted from the case of 
Clark v. Moray as follows: 

Lawful residence implies protec- 
tion and a capacity to sue and be 
sued. 

It will be remembered that Mr. Moore 
was for a time counselor for the De- 
partment of State, and is an authority 
on international law; also, that his con- 
ception of the foreign comipany con- 
veyed the distinction that while a Ger- 
man company may be incorporated in 
Germany by entering a State in this 
country and subjecting itself to our 
laws, it thereby establishes a residence 
here, and the American branch may 
te considered an American company. 
He phrases it as follows: 

But it is evident that the branch 
establishments now in question 
have an American character * * * 
and that they are to all intents and 
purposes domestic concerns. 

Views of Judge Hasbrouck and Mr. 

Phillips 

This view had the approval of Super- 
intendent of Insurance Hasbrouck, of 
New York, who made the statement: 

These branches (United States 
branches of foreign insurance com- 
panies) are to all intent and pur- 
poses American companies, amply 
protected by funds in the hands of 
American trustees and designed to 
protect American risks. 


Mr. Phillips, the present Superin- 
tendent of Insurance, held similar views 
which appear in a statement published 
on the occasion of the severance of 
diplomatic relations between the United 
Siates and Germany as follows: 


These United States branches 
are subject to the same supervision 
as American companies. Their 
funds in this country are designed 
to be maintained exclusively for 
the protection of policyholders and 
creditors in the United States, and 
investments are required to be of 
a character prescribed by statute 
for that purpose. 

Secretary McAdoo’s License Ruling 

On November 26, 1917, the Secretary 
of the Treasury announced that “enemy 
and ally of enemy marine, fire and cas- 
ualty insurance and re-insurance com- 
panies heretofore doing business in the 
United States must forthwith liquidate 
their business, ‘under certain direction 
of their American management and sub- 
ject to auch regulations as the Secre- 
tary of the Treasury may from time 
to time prescribe.’” Later, most of 
the companies received licenses. 
Among these was the Nord-Deutsche 
Insurance Company of Hamburg, Ger- 
many, which received a license provi- 
sion, No. 6, reading as follows: 

(6) To receive meney, security, or 
cther property due in respect of insur- 
ance or re-insurance business or other 
obligations entered into prior to the 
cate of this license. 

The Dudley-King Case 

In 1916 the Nord-Deutsche Insurance 
Company of Hamburg began an action 
in the Supreme Court of New York, 
declaring that the John L. Dudley, Jr., 
Ce. had collected as its agent large 
sums of money as premiums on poli- 
c:es of insurance, and that the same 
were due and payable to the company. 


One of the officers of the defendant 
Pudley Co., John EB. King, applied to 
tbe Court for an order staying the trial 
o; the action during the state of war 
between Germany and the United 
States, upon the ground that the Nord- 
Deutache Insurance Company of Ham- 
burg was an alien enemy residing in 
the enemy’s country. 

The insurance company pointed to 
the opinion of Mr. Moore, and especial- 
ly to the license of the Secretary of 
the Treasury permitting it to receive 
payment of agents’ balances, premi- 
ums, re-insurance premiums, return 
premiums, re-insurance Claims, salv- 
ages and other accounts due. Its coun- 
sel urged that to receive agents’ bal- 
ances necessarily implied the right to 
collect. With this point the Court did 
not agree. 


Justice Gavegan’s Opinion 

Mr. Justice Gavegan of the Supreme 
Court in staying the action wrote the 
following opinion: 

“If unhampered by statutes or prece 
dents, my inclination would be to deny 
this motion for an order staying the 
prosecution of this action If it be true, 
as claimed, that plaintiff's moneys have 
been converted by the defendants a 
long delay may greatly impair the 
remedy. But the applicaiion must be 
zoverned by the precedents. If plain- 
tiff is ent‘tled to judgment the moneys 
collected must be placed at once with- 
in the plaintiff's control, and that means 
within the potentia! control of the 
German Empire. It is not the policy of 
this Government to directty or indirect- 


Brief of Hartwell Cabell, for Nord-Deutsche 


Point 1 
Under the provisions of the “Trading 
With the Enemy Act” and of the license 
granted by the Secretary of the Treas- 


ury, the plaintiff is authorized to prose- 
cute this action. 


The court below entirely ignored the 
distinction recognized by both English 


and American courts, and the Act of 
Congress, between alien enemies living 
in the enemy country and subjects or 
citizens of enemy countries who are 
domesticated among us, and who have 
acquired a business domicile here en- 
tirely cut off from the enemy country 
and whose assets therefore form no 
part of the common mass of property 
rights of such enemy country. 


As early as 1813, (Chief Justice, after- 
wards Chancellor Kent, in a case in- 
volving the right of an Englishman re- 
siding here to sue in the courts of New 
York while a state of war existed be- 
tween the United States and England 
(Clarke vs. Morey, 10 Johns. 69), stated 
the English Common Law rule to be 
that: 

If the plaintiff came to England in time of 
peace, and remained there quietly, it amounted 
to a license, and if he came over in time of 
war, and continued without disturbance, a li- 
cense would be intended. 

The learned Chief Justice then de- 
clared that the American Common Law 
was the same, and that the plaintiff 
would be regarded as having permis- 
sion to remain in the United States un- 
til ordered away. He defined this per- 
mitted residence as follows: 

A lawful residence implies protection, and 
a capacity to sue and be sued. A contrary doc- 
trine would be repugnant to sound policy, no 
less than to justice and humanity. ! 

The right to sue in such a case rests on still 
broader ground than that of a mere munic- 
ipal provision, for it has been frequently held 
that the law of nations is part of the common 


law. By the law of nations, an alien who 
comes to reside in a foreien country, is en- 
titled, so long as he conducts himself peace 
ably, to continue to reside there under the pub 
lic protection; and it requires the express will 
of the sovereign power to order him away. 

To the same effect is Janson vs. 
Driefontein Consolidated Mines, Ltd., 
L. R. (1902), A. C. 484-505. 


In a very recent English case (Ingle 
vs. Mannheim Insurance Company, L. R. 
{1915], 1 K. B. 227), it was held that 
the English branch of the Mannheim 
Insurance Company (organized along 
similar lines with the American branch 
of the plaintiff here) was not an alien 
enemy in respect of business transacted 
by it in England. The court said: 


In the case of individuals and at common 
law the question whether a man is to be 
treated as an alien enemy for the purpose of 
his contracts, rights of suit and the like, does 
not depend upon his nationality or even upon 
his true domicile, but upon whether he car- 
ries on business in this country or not. If 
he does, it is not illegal, even during war, 
to have business dealings with him in respect 
of the business which he carries on here. He 
is not in respect of that business divided by 
the war line, but has what is sometimes called 
a commercial domicile here. The same thing 
is true of the companies whose head office is 
in Germany but which have a branch office 
here, in respect of business transactions with 
such branch office. 

This being the common law rule, the 
question is what, if any, modification 
was intended and effected by the “Trad- 
ing with the Enemy Act,” and the 
Treasury Department license issued 
thereunder to plaintiff. 


The purpose of the “Trading With 
the Enemy Act” as disclosed by the re- 
port of the Senate Committee on Com- 
merce, was, “to mitigate the rules of 
law which prohibit all intercourse be- 
tween the citizens of warring nations, 
and to permit under careful safeguard 
and restrictions, certain kinds of busi- 
ness to be carried on.” 


ly furnish funds or any other means 
for prosecuting the war to any of its 
enemies. The following quotations are 
taken from a recent opinion handed 
dcwn by the Appellate Division: ‘It is 
inconceivable that our courts ‘would 
permit a German subject, resident in 
Germany, to prosecute an action in our 
courts during the war. The rule in 
question has its origin in the law of 
nations; it is for the benefit of the na- 
tion designed to assist the nation in a 
successful prosecution of the war, and 
cannot be modified in the interest of 
individual citizens who happen to be 
affected.’ An alien property custodian 
has been appointed by the President 
under the Trading With the Enemy Act. 
Upon the situation being called to his 
attention, that official may intervene, 
teke over and continue the prosecution 
of the action, but it certainly cannot 
be further prosecuted in the interest 
cf this plaintiff (Rothbart vs. Herzfeld, 
N Y. “Law Journal,” November 135, 
1917). The motion must be granted.” 

‘When the company appealed to the 
Appellate Division, that court unan 
imously affirmed Mr. Justice Gavegan. 

“This decision would seem to disre 
gerd the doctrine advanced by Mr. 
Moore that the foreign companies are 
really domestic concerns,” said William 
Otis Badger, Jr.jwho with J. T. Weed 
appeared for John EB. King. “It cer 
tainly deprives the companies and 
their managers from seeking any re- 
dress in the courts.” 

Hartwell Cabell, of Cabell & Brecken- 
ridge, appeared for the Nord-Deutsche 
Insurance Co. 


That report further states: 

It also provides for the care and adminis 
tration of the property and property rights of 
enemies and their allies in this country, pend 
ing the war. The spirit of the act is to per 
mit such business intercourse as may be ben 
eficial to citizens of this country, under rules 
and regulations of the Secretary of Commerce, 
which will prevent our enemies and_ their 
allies from receiving any benefits therefrom 


until after the war closes, leaving to the 
courts and future action of Congress the ad 
justment of rights and claims arising from 
such transaction. Under the old rule warring 


nations do not respect the property rights of 
their enemies, but a more enlightened opinion 
prevails at the present time, and it is now 
thought to be entirely proper to use the prop 


erty of enemies without confiscating it; also 
to allow such business as fire insurance. is 
suance and use of patents, et« to he carried 


on with our enemies, and their allies. pro 
vided that none of the profits arising there 
from shall be sent out of this country until 
the war ends. 

At the Senate hearing on the bill, 
Assistant Attorney General Warren of 
the Department of Justice, who had 
prepared the original draft, said: 

It was my intent in drafting this bill to 
make it as little restrictive of American com 
merce and as liberal toward the enemy pri- 
vate person as was compatible with the safety 
of the United States and with justice to Amer- 
ican interests. 

The purpose of the Act is therefore 
to mitigate the rule of common law 
so far as consistent with the best in- 
terests of the country, not to increase 
the severity which shall govern inter- 
course with the enemy. 

The Act itself, Section 2, defines the 
term “enemy.” Sub-section (a) of Sec- 
tion 2, reads: 

Any individual, partnership or other body 
of individuals, of any nationality, resident 
within the territory (including that occupied 
by the military and naval forces) of any na- 
tion with which the United States is at war, 
or resident outside the United States and do- 
ing business within such territory, and any 
corporation incorporated within such territory 
of any nation with which the United States 
is at war or incorporated within any country 
other than the United States and doing busi 
ness within such territory. 


In the same section the word “per- 
son” as used in the act is defined to 


(Continued on page 18) 
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Farmers’ Mutual 
Fire Insurance 


VIEWS OF JU. S. INVESTIGATOR 


Blanket Insurance an Evil—Maximum 
Risk Should Be $2,000—Liability 
of Company 





Organization and Management 


Mutual Fire Insurance 
Company” is the title of a_ bulletin 
issued by the Department of Agriculture 
and written by A. N. Valgren, the Gov- 
ernmment’s “investigator” in agricultural 
irisurance. Mr. Valgren says a mutual 
should not write blanket insurance, but 
should be as specific as possible. He 
says no recently organized mutual 
should attempt to write more than 
$2,000 on a single risk. 

Liability of Company and of Insured 

Regarding the question of liability 
of the Company and of the insured Mr. 
Valgren says: 

“A few farmers’ mutuals limit 
liability for indemnity in 
losses, whether total or partial, to 
three-fourths of the value of the prop- 
erty. Where the insurance written is 
limited to three-fourths of the value of 
the property. Where the insurance 
written is limited to three-fourths of 
the actual value of each risk, as is here 
advocated, the member suffering a total 
loss bears one-fourth of the loss him 
self. A part of a partial loss can be 
borne by the insured with even less 
hardship. Prevailing practice requires 
full indemnity in the case of partial 
lusses, however, up to the amount of 
the insurance carried, and this practice 
has been recognized in the accompany- 
Ing by-laws. 

“The main reason for not embodying 
in the accompanying bylaws the more 
logical practice of three-fourths indem- 
nity in all cases is the danger that un- 
fair competition might result. In spite 
of its reasonableness, the practice offers 
an opportunity for agents of competing 
companies to alienate members who 
have suffered partial loss, by pointing 
out to them the greater indemnity that 
would have been paid by another com 
pany. A recent loser is likely to over 
look the lessened cost of insurance re- 
sulling from the three-fourths provi 
sion, in his contemplation of the great- 
er indemnity that he would have 
received under the full indemnity 
plan for partial losses which another 
company offers. He is not reminded, 
and may himself forget, that as a total 
loser he would be required to bear part 
of his own loss in either company. 
Hence, until insurance companies in 
general agree to adopt a better practice, 
it may be disadvantageous for a local 
mutual to adopt the three-fourths plan. 
Where a company already has adopted 
such a plan, however, and where the 
members understand and appreciate 
the closer approach to justice given 
thereby, it should be continued. 

“The liability of the insured is either 
limited or unlimited. Unlimited liabil- 
ity in this case means that a member 
binds himself to pay his pro rata share 
cf all losses and legitimate expenses of 
the company. Many persons have ob 
jected to this unlimited liability feature 
in farmers’ mutuals, although about 
seven-tenths of the companies are do- 
ing business successfully under this 
plan. It is argued that the apparently 
impossible might yet come to pass, that 
is, that losses in such number and 
amount might be experienced by a com- 
pany that the necessary assessments 
would bankrupt the members who had 
not suffered fire losses. The fact is that 
in a farmers’ mutual company with a 
reasonable number of risks, located on 
separate farms, anything corresponding 
to a conflagration loss is inconceivable. 
The only exception would seem to be 
a frontier community in which exten- 
sive prairie or forest fires were still 
possible.” 


“The 


of a Farmers’ 


their 
of all 


case 











“AMERICAN FORE” 


Cash Capital - - 


Home Office: 
80 MAIDEN LANE 
NEW YORK 


CONTINENTAL 





FOR 65 YEARS— 


THE CONTINENTAL has built its name to 
stand for all that is best in fire insurance. 


FAIR DEALING has won it a leading place 
among agents and the insuring public. 

CONSTRUCTIVE management has assured its 
growth in the past and assures a continuation of 
progress in the future. 


FINANCIAL 
guards against any conflagration danger. 


[FIRE] 


THE CONTINENTAL 
INSURANCE COMPANY 


TEN MILLION DOLLARS 
HENRY EVANS, President 


COMMANDS 


strength insures stability and 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 








CONFIDENCE 











CONFERENCE SECRETARY RESIGNS 

C. S$. Pearson, secretary of the Paci- 
fic Coast Automobile Underwriters’ Con- 
ference, has resigned. He has entered 
the United States Naval Training Sta- 
tion at San Pedro, Cal., having enlist- 
ed a few weeks ago. T. S. A. Tiede- 
mann succeeds him. 


KENTNER IN THE SOUTH 
Fred W. Kentner, vice-president of 
the City of New York Insurance Com- 
pany, has left on an extended tour, vis- 
iting Southern agencies. 


TRANSFERRED TO NEWARK 

Eugene L. Breen, who has been as- 
sistant special agent of the Automobile 
Insurance Co. in Western Pennsylvania 
for some time, has been transferred by 
the Company to its Newark office as 
special agent for Northern New Jersey. 

FLOCK GROWS FAST 

Twenty-one ganders received the ob- 
ligation at the initiation ceremonies 
and dinner of the Blue Goose, in Chi- 
cago, March 16. 





MANAGERS 


Merchant Marine House 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 





WADE ROBINSON & CO. ,1nc. 


South William and Beaver Streets 











New York City 








Want Same Rights 
As Marine Companies 


MASSACHUSETTS MOTOR CAR BILL 








Liability Companies Talk in Favor of 
Dunkle Bill—Marine Companies 
Oppose 





Representative Horace E. Dunkle ap- 
peared before the insurance commit- 
tee at the Massachusetts State House 
recently in support of his bill to extend 
the powers of the liability insurance 
companies to write insurance against 
damage to owners of motor vehicles. 
He explained that the present law al- 
lowed liability companies to insure an 
automobile owner against personal in- 
jury and against responsibility for dam- 
age to another’s car, but limited to ma- 
rine companies the right to insure a car 
owner against injury or damages to his 
own car in case of collision. He asked 
that liability companies be empowered 
to write the latter class of business, as 
well as the marine companies. 

He was supported in his contention 
by Andrew F. Gates, of Hartford, repre- 
senting the Aetna and Travelers, stat- 
ing the bill was in the interests of the 
car owners who desired the privilege of 
including personal injury and damage 
to their own cars in one policy. H. C. 
Sawyer also spoke in favor of the bill 
as creating a new coverage for accident 
hazards. 

President William R. Hedge of Bos- 
ton voiced his objection to the bill, in- 
asmuch as it was in violation of an 
agreement made some eight years back 
with the liability companies and the 
marine companies whereby the former 
agreed to accept personal liability and 
damage to another’s car, leaving to the 
marine companies the insuring of the 
owner’s car. He felt that if the liabil- 
ity companies were to be given the priv- 
ilege of writing this new class that the 
marine companies should be allowed to 
write personal liability and the cars of 
other than owner’s concerned in colli- 
sion cases. 

No objection was offered by Repre- 
sentative Dunkle and both sides agreed 
to get together and offer a joint bill to 
the committee. 





TO PROVIDE FIRE WALLS 

A bill introduced in Albany, N. Y., 
proposes to amend Section 79-a of the 
Labor Law in relation to the construc- 
tion of factory buildings hereafter 
erected by adding a new clause to sub- 

ivision 2, Section 79-a, providing as 
follows: 

In every building more than six 
stories in height and more than five 
thousand square feet in area there 
shall be at least one dividing fire wall 
conforming to the requirements here- 
iuafter described and providing hort- 
zontal exits conforming to the require- 
ments hereinafter described. 

Under existing law, fire walls must 
be constructed of brick, concrete, terra- 
cotta blocks or reinforced concrete, and 
have at each floor level one or more 
cpenings, each protected by fire doors 
which close automatically on each side 
ef the wall, and so constructed as to 
prevent the spread of fire or smoke 
through the openings but no opening 
shall exceed 66 inches in width or 60 
square feet in area; and no two open- 
ings in the same wall and at the same 
floor level shall be nearer than forty 
feet from the center of one opening to 
the center of another. Such fire walls 
are required to be continuous from the 
cellar floor to the under side of the 
fireproof roof in fireproof buildings, and 
in non-fireproof buildings to at least 
three feet over the roof. 





E. M. Allen, president of the National 
Association of Insurance Agents, in 
addition to running a large agency in 
Helena, Ark., owns a cotton plantation. 
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Too Much Stress 


on Saving in Rate 





A VIEW OF SPRINKLER PROBLEM 





Address of Ira G. Hoagland Before 
Brooklyn Brokers’ Association— 
A Wrong Attitude 





The wrong attitude toward auto- 
matic sprinkler protection is in a large 
measure responsible for the impair- 
ment of this protection, especially in 
cold weather, declared Ira G. Hoag- 
land, secretary, National Automatic 
Sprinkler Association, speaking before 
the Brooklyn’ Brokers’ Association, 
March 14. 

The wrong attitude, he explained, is 
due to the confinement of interest in 
automatic sprinkler protection to the 
investment feature, which returns the 
cost of the system in insurance sav- 
ings in a comparatively short period, 
and though this is a practical and 
reasonable condition of mind, it does 
have the effect of impairing interest in 
the protection value of the equipment, 

“The wrong attitude,” said Mr. 
Hoagland, “is aptly and comprehen- 
sively summarized in what an assured 
whose plant was to be sprinklered told 
me some years ago when I was prepar- 
ing specifications for the character and 
extent of equipment the underwriters 
would expect for a certain rate: 
‘Young man, I don’t care what is put 
in; they can put in rosettes if the in- 
surance companies will reduce _ the 
rates.’ ” 

Shift Burden of Responsibility 
After a sprinkler system is installed 

and the assurred obtains the reduced 
rate of insurance there is an unfortu- 
nate tendency to shift the burden of 
responsibility of maintaining the pro- 
tection to the insurance companies. 
And a “we should worry” attitude pre- 
vails instead of an earnest desire to 
maintain the sprinklers for the protec- 
tion for which they were intended. 

This attitude is neither just to in- 
surance companies nor square as_ be- 
tween men mutually interested in each 
other’s welfare, nor patriotic in con- 
serving public wealth and resources, 
and demonstrates a disregard of lofty 
citizenship. Where reduced insurance 
cost counts for more than honorable 
co-operation in reducing the fire waste 
and when personal profit is a larger 
incentive than public safety then it is 
time for reform, Policyholders bear 
the cost of fire loss, and anyone who 
increases this loss by indifference or 
carelessness in maintaining private fire 
protection apparatus by not keeping it 
in good working order is deficient at 
least in reciprocity and fair dealing 
with his fellows. 

Business men have need of com- 
muning with one another in this mat- 
ter and inculeating a sense of respon- 
sibility for the efficient maintenance of 
private fire protection equipment. 

Views of an Underwriter 

This wrong attitude was disclosed 
more vividly than ever before this win- 
ter when unprecedented numbers of 
automatic sprinkler systems were im- 
paired by freezing. In commenting on 
losses in properties where sprinkler 
protection had been thus impaired a 
fire underwriter said: 

“The reports reaching us on re- 
cent losses on sprinklered properties 
are interesting and disclose two 
important facts: First, that some 
of the plans, while paying large 
sums for this protection, seem to 
have fallen down entirely, in keep- 
ing it in working order; sprink- 
ler systems can’t be neglected or 
indifferently maintained simply to 
hold rates down; second, in an 
emergency situation such as the 
recent cold spell and freeze the 
plant management becomes de- 
moralized and allows itself to get 
out of coal and then proceeds to 


shut off the water supply, and does 

everything else necessary to invite 

a heavy fire loss.” 

Also pertinent is this comment of 
the manager of an underwriters’ in- 
spection bureau concerning the diffi- 
culties he experienced in interesting 
the assured in maintaining their 
sprinkler protection: 

“Apparently each year there is a 
certain number who must go 
through the experience of paying 
for repairs before it is appreciated 
that it is better to take the neces- 
sary precaution than to pay for 
the repairs. Our reference now is 
to newly sprinklered properties. 
There are a certain number of 
what might be called ‘rounders,’ 
where trouble is looked for every 
year. They are like the people 
spoken of in Revelation, who never 
will reform.” 

Reasons for Unsatisfactory Control 

This wrong attitude is responsible 
for fully 35 per cent. of the so-called 
“unsatisfactory sprinkler fires,” accord- 
ing to the record compiled by the Na- 
tional Fire Protection Association, for 
this is the total of the unsatisfactory 
results due to defects of maintenance 
and that this is not a decreasing quan- 
tity is shown by the N. F. P. A.’s sum- 
mary of unsatisfactory sprinkler fires, 
which discloses the interesting com- 
parison that in 1915 the faults of main- 
tenance cases were 56.4 per cent. of 
the total, while the proportion for the 
period 1897-1915 is about 357 per cent. 

Most of the increase is 1917’s aggre- 
gation of unsatisfactory controls is due 
to but two: things. “Water shut off 
sprinklers” and “obstruction to dis- 
tribution.” A recent quarterly report 
of the sprinkler supervisory service of 
the American District Telegraph Com- 
pany shows that 77 per cent. of 13,237 
signals received were signals of dis- 
tress, because gate valves were closed 
and water supplies not up to the mark; 
and that 35 per cent. of the 77 per 
cent. were notifications about gate 
valves. 

MUTUAL OF ALBANY 

Albany, N. Y., Feb. 22.—The board of 
directors of the Mutual Fire Insurance 
Company, this city, elected these offi- 
cers: President, A. Page Smith; vice- 
president, Donald McDonald; secretary, 
tussell 'M. Johnston; manager, F. A. 
Van Duzer; treasurer, Edgar C. Leon- 
ard; directors, E. C. Leonard, R. M. 
Johnston, George C. Van Tuyl, Jr., A. P. 
Smith, Gardner C, Leonard, Donald Mc- 
Donald, William G. Van Loon; Noel &. 
Bennett, Carl H. Graf, James R. Watt, 
Oscar J. Kinney, H. J. Ackroyd and J. 
Allen Warner. 





WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Marine, Explosion 
and Tornado Insurance 
UNITED STATES BRANCH 
January 1, 1918 
es at TET ES A EES $4,194,579.34 
Surplus in United States...... 1,667 ,691.69 
Total Losses Paid in United 
States from 1874 to 1917, 
STD ni vkdvxtecssnsjesrate 43,294,154.63 
W. B. MEIKLE, President 











“*The Leading Fire Insurance Company in America’’ 
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ABTNA INSURANCE COMPANY | 


Aetna Fire Underwriters Agency | 


of Aetna Insurance Co. 
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Application For Agencies Invited 











bureau basis was the only real effec- 
; —---- tive way that would be unquestionably 
Being Considered by Rochester Board legal, but owing to the expense of op- 
of Fire Underwriters—Some eration no action has yet been taken. 
Rules Adopted “The Rochester Board, however, has 
= . : adopted several rules conce x col- 
a Pg Agency Bulletin” leotions that have helped pao Ban 
ae pees story about Roch- Jy the first place, invoices accompany- 
“The matte if a ae ing policies have conspicuously dis- 
natter of premium collections played a notation calling attention to 
has been considered by the Rochester te fact that ‘premiums are due at date 
Board of Underwriters, one of the most g¢ policy.’” 
efficient organizations of this kind in i 
the country. The matter was thorough- 
ly gone into by a special committee Robert N. Cherry, Inc., Bayonne, N 
which considered the matter of estab J.. has been incorporated with $125,000 
lishing a ‘bureau’ organized somewhat capital by Harry M. Flint and Mar 
after a commercial agency. garet Colman, of Jersey City, and 


“The committee concluded that the Anna M. Cherry, of Westfield. 
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125th Anniversary 


Insurance Company of 


* NORTH AMERICA 


PHILADELPHIA 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Expiosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 








THE YORKSHIR INSURANCE COMPANY, LTD., 
OF YORK, ENGLAND 
ESTABLISHED 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not 
heretofore represented in the United States 
U. S. BRANCH 
Frank & Du Bois, United States Managers Ernest B. Boyd, Underwriting Manager 
Harry F. Wanvig, Branch Secretary Frank B. Martin, Supt. of Agencies 
NO. 80 MALDEN LANE, NEW YORK 
New York Life Insurance and Trust Co., U. S. Trustee, No, 52 Wall St., New York 
DEPARTMENTS—METROPOLITAN, Willard S. Brown & Co., Managers, ~~ * York, 
N. Y.; CAROLINA-VIRGLNIA, Harry R. Bush, sanager, Greensboro, C.; 
SOUTHEASTERN, Dargan & Turner, Managers, Atlanta, Ga. 2 SOUISTANA and 
MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La.; ACIFIC OOAST, 
Jas. C. Johnston, Manager, McClure Kelly and McKee Stevand, Assistant Man- 
agers, San Francisco, Cal. 








INTEGRITY SERVICE 


STRENGTH 





HENRY J. HOUGE, J. H. VREELAND JAMES H. BREWSTER, Mer. 
Assistant Secretaries Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 




















F. H. HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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New Form Needed 


For Profits Insurance 


EROKERS TO OFFER SUGGESTIONS 


Medium Sought Between Exchange 
Form and that Used by New 
York Brokers 


A brand new form for the writing of 
piofits insurance is needed in New York 
City and the New York Fire Insurance 
Exchange has invited the Fire Brokers’ 
Association of New York to submit 
recommendations to this end. The 
Evokers’ Association committee is ex- 
pected to take action in this direction 
in the near future and in the mean 
time individua! brokers are offering 
their views to the rate committee of 
the Exchange. 

It is held that the profits iasurance 
form adopted by the Exchange works 
an injustice on the assured whereas 
the form used by brokers favors the 
assured. Previous to February 9, com- 
penies were in the habit of accepting 
the brokers’ form /with an additional 
charge of fifty per cent. On that date 
the exchange issued a bulletin to the 
effect that the charge thereafter for 
the use of the brokers’ form was to 
be 150 per cent. of the fire rate. 

Penalty Was too Heavy 

Since February 9, brokers generally 
have been using the Exchange form 
in preference to paying the additional 
charge. 

The action of the Exchange on Feb- 
reary 9 was taken with a view to 
bringing forth a substitute form which 
would be acceptable alike to the com- 
panies and the brokers and equitable 
to the assured. 

The exchange form is in effect a 
valued policy which is not equitable 
to the assured mainly because of the 
fact that it provides for the settlement 
of a loss on the basis of a percentage 
of the fire loss on merchandise, which 
nay or may not be correct. It fre- 
quently happens that the loss on mer- 
chandise is small while the loss of 
profits is large. 

The brokers’ form is equally unjust 
tv the companies in that it forces them 
to take the statement of the assured 
as to his profits whereas an inventory 
end appraisal might show them to be 
materially less. In spite of the fact 
that the companies have recourse to 
legal decisions forcing the assured to 
prove his loss to be as stated, this form 
is held undesirable by the companies 
as encouraging suits at law. F 

The main point of variance between 
the two forms is the right of demand- 
ing proof of loss of profits and the 
right of inventory and appraisal. 

Exchange Form 

The form prescribed by the Exchange 

is as follows: 


Tia inece sigin doen On the profits and/or 
commissions of the insured on mer- 
chandise, sold or unsold, contained in 
. If during the term of this policy such 
merchandise, or any portion thereof, 
shall be destroyed or damaged by fire, 
this company shall be liable for its 
pro rata share of any ascertained loss 
4! profits and/or commission on such 

merchandise which may result from 


such fire, not exceeding, however, its 
pro rata share of (*)........ per cent. 
of the damage sustained by such mer- 
chandise, which damage shall be deter- 
mined by the final outcome of the ad- 
justment of the loss on merchandise 
by companies insuring same, including 
result of any salvage handling opera- 
tions, whether completed before or af- 
ter such adjustment; or, if there be 
uo insurance on said merchandise, then 
by such ascertainment and estimate by 
the parties hereto as is provided for 
in the printed portion of this policy. 

It is understood and agreed that the 
words “the property described” and 
“the actual cash value of said proper- 
ty,” in the average clause hereto at- 
tached are to be interpreted as mean- 
| bg Pera per cent. of the actual 
cash value of the merchandise de- 
scribed. 

Other insurance permitted without 
notice until required. 

Attached to and forming part of Pol- 
a Serre rr rere ee Terre rr ee 


(*) These two blanks must both be 
luled with the same figure. 


Brokers’ Form 

The following is typical of the forms 
used by brokers: 

4 Sere On profits and/or com- 
qiissions on stock and merchandise 
manufactured, unmanufactured and in 
all stages and processes; property of 
assured or held in trust or in commis- 
sion, Or on consignment, or sold but 
rot delivered or removed, or in joint 
account with others, while contained 
in, on, under and about building, ad- 
ditions and extensions situate........ , 
Rorough of Manhettan, City of New 
Vork. 

“It is understood and agreed that 
the profits and/or commissions insured 
hereunder for the purpose of this in- 
surance are valued, fixed and mutual- 
ly agreed to be thirty per cent. of the 
actual cash value of the property re- 
ferred to above. 

“If during the term of this insurance 
said property or any part thereof, as 
a result of fire and/or lightning, be 
rendered unsalable, and/or non-accept- 
able to customers, and/or unfit for use 
in their business, this company shall 
pay an amount equal to thirty per 
cent. of the actual cash value of the 
property so rendered unsalable, and/or 
non-acceptable and/or unfit, irrespective 
of whether the said property is or is 
not surrendered to the insurers, and 
without deduction for any salvage that 
may be recovered. 

“It is understood and agreed that 
wherever reference is made to ‘prop- 
erty’ in the New York Standard Av- 
erage Clause attached to this policy, 
it shall be understood to apply to profits 
and commissions.” 

The English form for profits insur- 
ance is a non-valued policy and speci- 
fically accords the company the privi- 
lege to determine the actual profit lost. 
A form along similar lines has been 
suggested for relief in New York City. 
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Agents’ Balances 
(Continued from page 15) 

mean “an individual, partnership, as- 
seciation, company, or other unincor- 
porated body of individuals, or corpo- 
1ation or body politic.” 

A notice issued by the Post Office 
Department under date of October 29, 
1917, reads: 


Some misapprehension seems to exist rela- 
tive to the status under the “Trading With 
the Enemy Act,” of citizens or subjects of 
Germany and its Allies resident within this 
country. Such persons are not included with- 
in the term “enemy” or “ally” of enemy, as 
employed in the Act. 


Section 4 of the Act authorizes the 
President to grant enemy insurance 
companies a license to do _ business, 
which license, if granted, may be 
temporary or otherwise, and for such 
period of time and may contain such 
provisions and conditions regulating 
the business, agencies, managers and 
trustees, and the control and disposi- 
tion of the funds of the company, or 
of such enemy or ally of enemy, as 
the President shall deem necessary for 
the safety of the United States. 

In Section 7 it is provided: 


Nothing in this Act shall be deemed to au- 
thorize the prosecution of any suit or action 
at law or in egity in any court within the 
United States by an enemy or ally of enemy, 
prior to the end of the war, except as pro- 
vided in Section 10 hereof; provided, however, 
that an enemy or ally of enemy licensed to 
do business under this Act may prosecute and 
maintain any such suit or action so far as 
the same arises solely out of the business 
transacted within the United States under such 
license, and so long as such license remains 
in full force and effect. 


Acting by the order of the President 
and under the authority conferred by 
the Act, the Secretary of the Treasury 
issued the license under which the 
piaintiff is now liquidating and winding 
up its American business. This li- 


cense, printed in full on pages 48 to 50 
of the papers on appeal, authorizes a 
company: 

(4) To receive payment of agents’ balances, 
premiums, re-insurance premiums, return pre- 
miums, re-insurance claims, salvages and other 
accounts due. 

(6) To receive money, security or other 
property due in respect of insurance or re-ia- 
surance business or other obligations entered 
into prior to the date of this license. 

The terms of the license carefully 
regulate the payments of the company 
and are so framed as to make it im- 
pcssible for any of the American funds 
of the plaintiff company to reach the 
enemy country during the war (see 
provisions, fols. 146-147-148). 

The Court below in its opinion, said 
(fol. 157): . 

If plaintiff is entitled to judgment, moneys 
collected must be placed at once within the 
plaintiff's control and that means within the 
potential control of the German Empire. It is 
not the policy of this Government to directly 
or indirectly furnish funds or any other means 
for prosecuting the war to any of its enemies. 


It is submitted that the court below 
entirely misconceived the scope of the 
“Trading With the Enemy Act,” and 
the provisions of the license under 
which the Nord Deutsche Insurance 
Company is at present engaged in 
liquidating its American business. 

It is impossible to separate a power 
to collect agency balances and to re- 
ceive moneys and accounts due it from 
the right to forcibly collect such bal- 
ances and exact such payments by suit 
instituted in the domestic courts. The 
two rights are inseparable and the 
one right is worthless without the 
other. 

The only authority cited by the learn- 
ed Justice is Rothbart vs. Herzfeld (179 
App. Div. 865), a recent decision of 
this court. In deciding that case the 
court was careful to place its decision 
upon the ground that the suit was not 
being prosecuted by alien enemies as 
such, but in a large part for the bene- 
fit of alien enemies. Two of the plain- 
tiffs were subjects of the German Hm- 


rire and resided therein at the com- 
mencement of the action and at the 
time this court rendered its decision 
and the third was a subject of the 
German Empire, although apparently 
a resident of the City of London and 
sued as a member of the German par- 
ties. The case is in no sense a prece- 
dent for the case at bar. 

The suggestion of the court below 
that the custodian appointed under the 
“Trading With the Enemy Act” may 
intervene here and take over and con- 
tinue the prosecution of the action, 
points out a proceeding which is in 
no way contemplated with the “Trad- 
ing With the Enemy Act,” and the cus- 
todian under the provisions of that Act 
has no such power. Under Section 6, 
he is authorized: 

To receive all money and property in the 
United States due or belonging to an enemy 
or ally of enemy which may be paid, conveyed, 


transferred assigned or delivered to said cus- 
todian under the provisions of this Act. 

By Section 12, he is vested: 
_ With all the powers of a common law trustee 
in respect of all property other than money 
which shall come into his possession in pur- 
suance of the provisions of this Act, etc. 


The act gives him no other authority, 
and it is quite clear that the proceeding 
suggested by the learned Court is en- 
tirely without the contemplation of 
Ccngress in passing the law. Nowhere 
is he authorized to collect, but merely 
tu receive, and no provision is made 
for the payment of his expenses, for 
instance—in the event he should: fail 
to recover judgment. 





CHANGES IN JOURNALISM 





Charles E. Miner Leaves “Insurance 
Field”—George A. Watson With 
“National Underwriter” 
Charles E. Miner, Eastern vice-presi- 
dent of the “Insurance Field,” has re- 
signed to go into the lithographing 
business. He was formerly with “Col- 

lier’s Weekly.” 

George A. Watson, formerly with 
The Eastern Underwriter, has returned 
to insurance journalism, and will rep- 
resent the “National Underwriter” in 
the East, where he has many friends 
who will be glad to see that he is 
back in the game again. 








ELECT J. H. WARD PRESIDENT 
Annual Meeting of Fire Underwriters’ 
Association of Hudson County— 

P. W. Limouze Vice-President 








The Fire Underwriters’ Association 
of Hudson ‘County, N. J., has elected 
John H. Ward president; Percy W. 
Limouze, vice-president; Walter G. 
Muirhead, secretary; Frank Stevens, 
treasurer. 

President Ward gave out a statement 
to the local newspapers saying that the 
association is growing rapidly, and ex- 
pects to correct the evils of wholesale 
1epresentation. 





JERSEY ELECTRICAL FIRES 

At a meeting of the executive com- 
mittee of the Fire Insurance Society of 
Newark recently, largely devoted to 
the electrical inspection situation, the 
statement was made that electricity 
caused more than $600,000 fire insur- 
ance loss in 1916 in the State of New 
Jersey. 





HANDS MEET, CAUSING FIRE 

An unusual fire developed in a 
leather dressing establishment caused 
by frictional electricity produced by 
workmen. Two men were working at 
a table on which a dry hide was 
stretched. They were rubbing dress- 
ing into the leather with their baré 
hands. After they had been rubbing 
for some time their hands met in the 
center of the table and a spark was 
produced which ignited naphtha which 
was also used in the process. A fire 
causing about $1,000 damage resulted. 
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Big Stir Over 
Public Hearing 


ECHOES OF COCCARO CASE 
Objection to Notoriety—“Public Duty 
to Let Facts Be Known”’— 

Mr. Phillips 





Threats of libel suits, indignant de 


nials of rate manipulation and irregu- 
lar provisional cover transactions have 
been in the air ever since the news- 
papers began publishing reports of the 
hearing on marine insurance practices 
being conducted by the Insurance De- 
partment. Some of the shippers and 
forwarders think the newspaper noto- 
riety has damaged their interests with 
their clients. Some think the testimony 
has been printed in a way to misinter- 
pret motives and conduct. The attitude 
of Mr. Phillips is the correct one; here 
is a situation on which light should be 
thrown. With William H. Hotchkiss 
he is casting the light. 

The first people to complain of the 
publicity were Coccaro & Co. They got 
little satisfaction. 

La Boyteaux & Co. Statement 


On Tuesday morning La Boyteaux 
& Co., Inc. prominent brokers, the 
president of which concern is G. B. La 
Ioyteaux, Jr., issued the following 
statement to their clients and the 
uublic: 

A news item appearing in The Jour- 
nal of Commerce, issue of March 16th, 
covering the investigation now being 
conducted by the Superintendent of In- 
surance into alleged irregular, scanda- 
lous and fraudulent practices on the 
part of insurance brokers, states that in 
the testimony of Mr. Thomas H. Allen 
of Chubb & Son, the name of La Boy- 
teaux & Co., Inc., was mentioned. The 
mention of our name (though purely in- 
cidental and without any suggestion of 
misconduct), connected with the manner 
in which the story of the hearing is 
published, might be construed into a re- 
flection on the integrity and good stand- 
ing of this Company and we deem it in- 
expedient to permit such a construction 
to stand unrefuted. The letters pub- 
lished below have resulted and it is 
hoped may serve to correct false im- 
pressions, if any have arisen: 


Mr. Thomas H. Allen, 
Messrs. Chubb & Son, Megrs., 
New York City. 

Dear Sir:— : ; 
The Journal of Commerce of this date in a 
news item relating to the investigation being 
conducted by the Superintendent of Insurance 
states that in the course of your testimony 
the name of this Company was mentioned. The 
manner in which this story is published leaves 
your mention of our name open to miscon- 
struction and creates an impression reflecting 
on the integrity and good standing of this 
Company which we cannot permit to go un- 
challenged. 4 

The purpose of the present is to request your 
co-operation in correcting any erroneous im- 
pression resulting from the mention of or 


name. 
LA BOYTEAUX & CO., Inc., 
G. B. La Boyteax, Jr., 
President. 

Messrs. La Boyteaux & Company, 

82 Beaver Street, 

New York City. 

Dear Sirs:— 

Your favor of the 16th received. The men- 
tion of your Company’s name in my testimony 
was in response to a question as to whether 
we had accepted lines on the SS “Ioannina” 
and through what firm of brokers, and implied 
no suggestion of improper practices on the part 
of your Company. 

On the contrary, based on business rela- 
tions with your Company covering a period of 
more than seventeen years, we have pleasure 
in certifying that no brokerage concern is 
more careful and correct in its practices, or 
conducts its business on a higher ethical plane. 

Your Company has our highest respect and 


confidence. 
CHUBB & SON. 
Mr. Jesse S. Phillips, 
Sunerintendent of -Insurance, 
New York. 
Dear Sir:— : 
A news item, appearing in The Journal of 


Commerce, | issue of March 16, covering the 
hearing being conducted by you, states that in 
the testimony of Mr. Thomas H. Allen of 
Messrs. Chubbb & Sen, the name of La Boy- 
teaux & Co., Inc., was mentioned. 

Owing to the inferences which may be 
drawn from the manner in which this story 
was published we deem it expedient to no- 
tify you that our books and all records of our 
office are open to the inspection of your author- 
ized representatives and that the writer is 
ready at your convenience for an examination 
under oath in respect to any matters pertain- 
ing to the conduct of our business. 


LA BOYTEAUX & ©CO., Inc., 
G. B. La Boyteaux, Jr., 
President. 

The facts developed by the investiga- 
tion of the Insurance Commissioner 
just begun, being already sufficient to 
create a public scandal; with rumors of 
speculation through contracting and re- 
sale of insurance and other misconduct 
on an extensive scale current: We deem 
this an opportune time for reputable 
brokers to clear the atmosphere by a 
declaration as to their past practices 
and the principles controlling their con- 
duct of the brokerage business: 

We therefore declare that La Boy- 
teaux & Co., Inc., has: 

(1) Never made binding an insurance 
for which they did not have a bona 
fide order from either principal or agent 
of the insured, or speculated in insur- 
ance rates. 

(2) Never charged an insured a 
higher rate than that at which the in- 
surance was actually made binding with 
the insurer. 

(3) Never contracted insurance as a 
principal and/or resold same. 

(4) Never represented that insurance 
was effected or issued a binder for which 
we did not, at the time of issuance, 
hold corresponding cover notes or bind- 
ing advices from insurers or their 
agents, and we challenge anyone to 
show to the contrary. 

Pursuant to this declaration our books 
and all office records are, of course, open 
to the Superintendent of Insurance and 
to the authorized representative of any 
assured. 


LA BOYTEAUX & COMPANY, INC. 
C. B. La Boyteaux, Jr., President. 





Castriotis-Kontos Co.’s Statement 

A. C. Castriotis-Kontos Co. have writ- 
ten the following letter to the “Journal 
cf Commerce”: 

“Mr. Kontos testified that no credit 
whatever was arranged for with the 
Irving National Bank, and that none 
was contemplated. He testified that 
pursuant to cable instruction from the 
shipper, he deposited the insurance 
documents with the Irving Bank and 
gave the Irving Bank instructions to 
advise the Greek National Bank con- 
cerning its receipt of these documents.” 
“We regret,” they add, “that this ar- 
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ticle has given the erroneous impres- 
sion that our firm attempted to obtain 
a bank credit by the conscious use of 
invalid documents. * * * It must be 
quite plain from the inquiries we made 
of M. Levard and Joseph Hadley & Co., 
with a view to ascertaining the validity 
of the insurance, that we could have 
had no possible connection with the 
scheme of any persons to practice a 
deception by means of invalid insur- 
ance documents.” 





TO CORRECT COVER EVILS 
A bill to prohibit the companies from 
writing marine insurance for any one 
not having a bona fide interest, also 
compelling brokers to have a bona fide 
interest is in the Legislature of New 
York. 





NATIONAL MARINE BOARD MEETS 

The National Board of Marine Un- 
cerwriterrs met in New York on Tues- 
day. 





PLAY UP EXPLOSION 

Both the New York “World” and 
New York “Sun played up explosion 
insurance stories this week. The 
“World” story was based on the fact 
that the Consolidated Gas Co. and New 
York Edison have taken millions of 
dollars of explosion and war risk. 





Major Francis R. Stoddard, of the 
New York Insurance Department, will 
make six addresses next week about 
conditions he saw during his trip to 
Great Britain. 





The National Surety eagle has spread 
its wings over most of the big window 
at the brokers’ branch at 71 William 
Street. 





The recent convention of the Massa- 
chusetts Accident was addressed by 
the Mayor of the city, 
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BREAKDOWN DECISION 





Irsurance Company Wins a Case that 
Has Attracted Much Attention 
Abroad 





The dismissal in London of the ap- 
peal in Vestey Bros. v. The Union In- 
Surance Society of Canton is a Satis- 
factory outcome of a case which has 
aroused considerable interest. The 
claim concerned was in respect of dam- 
“ge to refrigerated cargo said to have 
been occasioned by breakdown of ma- 
chinery within the meaning of the “F 
P. A. and Breakdown” clause, and the 


dispute was merely one of fact—as to 
whether there was a breakdown or not. 
Briefly, the cause of the trouble was 
the Shortage of gas used to work the 
refrigerating machinery, caused by an 
escape from the glands of one of the 
two compressors, which resulted in the 
low-pressure compressor having to be 
disconnected, the work being continued 
by the other. It appeared, however, that 
the machine, which was of the duplex 
order, was intended to be worked with 
only One compressor which should have 
been sufficient. It was held, there. 
fore, that the reason that the machin- 
ery was not effective was not becayse 
of a breakdown, but because it was in 
a bad condition, and did not do the 
work which it was designed to do. 


THE NORSKE LLOYD 

The Norske Lloyd has increased its 
paid up capital of £500,000. This has 
been effected by the issue of a series of 
new shares at a premium of &5 per cent. 
All the shares have -been taken up by 
the old shareholders. The premium 
realized has been added to the general 
reserve fund. 

This is the fifth increase in the 
Norske Lloyd’s capital since its estab- 
lishment in 1905, and the second in- 
crease during the war. The previous 
issue was taken up at 35 per cent. 
above par. 


EXAMINING RE-INSURERS 
The New York Department is exam- 
ining the rednsurance companies in 
the office of Fester & Folsom, New 
York. 


48 PER CENT. LOSS RATIO 
In 1917 the Michigan Fire & Marine 
had a net premium volume of $1,016,- 
§97 and a loss ratio of 48 per cent. 


Its assets are $1,871,931. Its net sur- 
vius is $400,192. 





Maurice E. Smith, manager of the 
automobile department of the North 
Pritish & Mercantile and affiliated com- 
panies, is on a Southern trip and will 
be away from New York for several 
weeks. 


















CASUALTY AND SURETY NEWS 






































































































































Total New Jersey Business 








Premiums on Losses 

Name risks written paid 

Commercial Casualty $750,941.37 $200,150.72 
international Fidelity .. 239,700.76 159,136.09 
Manufacturers’ Rdahality 326,144.23 133.940.45 
N. Plate Glass. 180,113.82 43,780.16 
Wd, Mies Cas veces escs 327,518.98 153,274.68 
Aetna Cas. & Sur....... 173,265.75 58,360.45 
Aetna Life ...cccccececes 538,544.03 140,096.83 
American Casualty ..... 49,911.34 38,363.05 
American Credit ........ 13,400.46 §2.22 
American Indemnity 2,307.62 = seccccee 
American Mut. Lia...... 235,184.74 64,203.91 
American Surety ......- 153,097.44 11,217.16 
Brotherhood Accident 15,184.50 7,894.22 
Chicago Bond'g & Ins.. 1,916.65 8,511.01 
Columbian Nat. Life... 3,789.23 2,424.12 
Commonwealth Cas. 78,615.54 15,421.32 
Connecticut Gen. L..... 25,326.83 3,288.14 
Continental Casualty ... 77,766.31 30,489.71 
Contractors’ Mut. Lia.. 26.97 16.00 
Eastern Casualty ....... 339.95 82.99 
Employers’ Indem. Corp. 14,479.58 778.32 
Employers’ Liability ... 438,258.52 172,857.75 
Equitable Accident ..... 2,284.09 1,097.78 
Federal Casualty ....... 1,061.82 620.68 
Fidelity & Casualty..... 466,200.88 156,253.68 
Fidelity & ‘Deposit...... 195,149.99 110,226.35 
Gen. Acei., F. & L...cee 82,788.46 26,359.12 
Georgia Casualty ....... 136,810.47 120,092.38 
Globe Indemnity ....... 420,959.51 127,586.91 
Great Eastern Cas....... 36,881.89 14,331.34 
Guar, Co, WE Ws, Resevcss G6D.GG = ccncecee 
Harttord Acci. & Indem, 221,184.89 63,811.90 
Hartford S. B... 54,622.33 8,722.04 
Lloyds Plate runes 15,423.86 6,275.18 
Lon. Guar. & Acci neuqee 273,571.32 80,817.16 
Lon, & Lanc. Indem... 37,598.10 21,644.86 
Loyal Protective ........ 9,725.92 5,405.49 
Manufacturers’ Cas. 20,546.02 2,630.68 
Maryland Cas. .......... 368,551.78 143,805.32 
Masonic Protective ..... 28,973.91 10,216.42 
Massachusetts Acci. .... $51.65 540,32 
Massachusetts Bond’g 125,972.25 46,566.65 
Metropolitan Cas. ...... 28,343.09 11,247.15 
Metropolitan Life :..... 26,500.63 16,749.64 
National Casualty ...... 9,165.26 3,018.99 
National Relief ......... 23,610.97 6,477.24 
National Surety ........ 220,738.54 31,715.40 
New Amsterdam 122,730.28 38,206.73 
New York Plate 21,739.67 9,731.52 
North American 7,809.60 4,195.67 
Ocean Acci, & Guar..... 576,128.59 217,964.68 
Pacific Mut. Life........ 39,264.14 11,936.33 
Preferred Accident ,..... 133,265.50 38,539.95 
Red Men’s Fra. Acci... 6,990.45 3,788.77 
Republic Casualty ...... 91,661.06 9,584.88 
Ridgley Protective ..... 3,812.63 2,856.41 
Royal Indemnity ....... 226,581.41 62,804.45 
Security Mut. Cas...... 19,443.24 225.66 
Standard Accident ..... 91,439.65 25,484.00 
Travelers’ Indemnity 122,769.67 36,707.51 
ES, i inns co.ns on svees 1,115,579.82 436,905.52 
ED, i COMRIET. cosceanes 168,380.01 §2,302.32 
U.S. Fid. & Guar...... 440,424.47 123,823.94 
U. S. Guarantee......... 11,195.46 191.74 
World Life & Acci..... 4,082.83 1,563.63 
Zurich Gen, Acci. & Lia. 186,387.64 60,286.29 
$9,843,879.03 $3,397,547.57 


Sprinkler 





Aetna Cas. & Surety... 2,833.53 $198.46 
Maryland Casualty 4,272.97 957.35 
$7,106.50 $1,155.81 
Steam Boiler 
Employers’ Liability .... $3,253.09 = sccccees 
Fidelity & Casualty..... 16,835.82 $15.00 
Globe Indemnity ....... 6,120.63 435.98 
Hartford Steam Boiler.. 49,440.83 7,441.38 
Lon. Guar. & Acci...... cS errr 
Maryland Casualty A} ee ore 
Ocean Acci. & Guar..... 10,350.05 948.31 
Royal Indemnity ....... TEAS tn sane 
Travelers’ Indemnity 19,636.79 72.76 
United States Cas....... ee |) teaveece 
$1,115,579.03 $8,913.43 
Surety 
Aetna Cas. & Sur....... $9,634.48 $1,212.31 
American Indemnity Co. .) cacsates 
American Surety ....... 73,192.52 4,859.42 
Chic. Bond. & Ins...... UN Beer 
Employers’ Liability .... DA...) saatngen 
Fidelity & Casualty.... 8,169.96 42.16 
Fidelity & Deposit..... 47,867.85 992.06 
Globe Indemnity ....... 24,756.54 800.00 
Hartford Acci. & Ind... De: -""  saveneue 
International Fidelity ,. 92,415.87 108,153.10 
Lon. Banc. Ind.corcecees 7,47 a eee 
Maryland Casualty 10,665.07 55,769.35 
Massachusetts Bonding.. 20,484.50 496.75 
National Surety ........ 130),460,27 9,550.87 
New Amsterdam Cas.... 4 ee ey 
Preferred Accident ..... «> gevbieaed 
Republic Casualty ...... a > weeeewas 
Royal Indemnity ....... he |. ikem atedis 
U. &. Fid. & Gwar....... 64,256.29 22,174.03 
U. S. -Guarantee......... SSE.  . eesaduce 
$520,807.78 $202,450.05 
Workmen’s Compensation 

Aetna Cas. & Sur....... fae 
AGO DE ssiscscscveses 336,051.37 $95,053.81 
American Casualty ... ee ee 
American Mut, Lia...... 190,784.61 55,548.79 
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THE EASTERN UNDERWRITER March 22, 1918 
. Premiums on Losses 
Name risks written paid HARTFORD, CONNECTICUT 
Chicago Bond. & Ins.... 1,255.74 4,547.86 
Commercial Casualty 243,532.11 76,346.07 
Continental Casualt 3,311.45 327.12 > > 7O7 > > 
Contractors Mut. Lia.. 282 16.00 WRITE THE GREATEST VOLUME OF 
Employers’ Ind. Corp 13,233.66 754.07 
Employers’ Liability 235,101.03 129,723.71 
Fidelity & Casualty 133,019.93 55,155.40 GUARANTEED LOW COST LIFE INSURANCE I 
Fidelity & Deposit...... 9,399.31 20,814.66 ] 
General Accident ....... 4,948.99 5,523.87 J 
Georgia Casualty ....... 29,156.14 15,026.27 AND ; 
Globe Indemnity ........ 178,748.67 74,767.89 
Hartford Acci. & Indem. 73,344.02 30,546.61 CASUALTY INSURANCE I 
Lon. Guar. & Acci...... 155,890.88 48,319.97 t 
Lon. & Lanc. Indem.... 4,544.12 Cs f all z . 
pant ene: 356.00 THE OPPORTUNITY TO SUPPLY THESE INSURANCE O 
Manufacturers | _— 109,611.01 a — ~reaAITOC ~ sor 
Maryland Casualty .. 59,149.03 NEEDS GUARANTEES AGENTS THE BROADEST 
Massachusetts Bonding.. 16,837.03 Sia ” i —_— “— " 
New Amsterdam Cas.... 1295. 16,680.50 FIELD AND THE LARGEST INCOME. 
New Jersey Fid. & P. 4 CO.AB eva sees ti 
New Jersey Mfrs. Cas.. 305,068.38 151,607.31 ‘ 
Ocean Accident & Guar L 
ere 346,007 .02 148,044.58 u 
Preferred Accident ...... SS!) ier | 
Republic Casualty ...... 56,530.98 5,153.07 P 
Royal Indemnity ...... 92,271.34 27,188.57 0 
Security Mut. Cas....... 17,891.34 225.66 BI 
Standard Accident ...... 42,247.32 16,840.51 ; Preniiums on Losses Premiums on Losses g 
Travelers SIS TERS 568,108.35 279,251.77 , Name risks written paid Name risks written paid <4 
e S. Casualty........... 111,915.18 13,968.27 N. J. Fid. & P. G....... 96,035.99 18,405.79 Ocean Acci. & Guar..... 19,945.62 4,534.08 tr 
vs = _ & es ieieeed 174,823.66 67,290.09 N. J. Mfrs.’ Cas..,....... 22,450.60 1,667.37 VPreferred Accident ..... 19,952.25 9,675.42 Ww 
furich General .......... 61,234.32 19,660.01 Ocean Acci, & Guar..... 127,190.85 41,538.95 Republic Casualty ...... 174.25 se nneeee pr 
- = ee meee Preferred Accident hese 56,094.26 13,899.68 Roy: al Indemnity ....... 21,169.18 6,188.54 ' 
$3,914,122.63 $1,548,879.63 Republic Cas. ere 22,543.10 3,515.49 Travelers Indemnity 20,253.03 3,250.06 6 
iia Royal Indemnity ....... 62,952.92 19,870.51 U. S. Cassio oisveseevseees 8,751.92 6,385.40 lo 
ea Security Mut. Cas....... (1,551.90 sa sseeee | 6. Bids & Gaar........ 19,199.36 3,306.76 it 
a oe eer $15,846.49 $6,829.37 Standard - Accident .. 23,094.98 3,801.85 Sinmenie paneer lo 
Chicago Bonding ..... 2.20 25 00 Travelers Indemnity 64.29 se geeees $342,314.95 $90.709.88 
Columbien Nat. Life. 1,943.51 1,088.2 ee gy soe eseeseseecees 293,834.70 90,722.11 Credit ou 
Commercial Casualty 30,769.16 10,260.20 U- S- State Cas......... 25,114.12 11,894.76 . —_— am mu 
Conaaiciions Ganaont 6,040.44 1597.83 S. Fid. & Guar...... 109,776.61 14,939.56 American Credit In dem. $13,460.46 $52.22 ey 
Continental Casualty 21,537.67 13'807.27 Zurich General 95,054.42 26,630.12 Lon. Guar, eee 4,611.65 31.22 
Employers’ Liability 4,540.08 2,631.03 . ae ao Ocean Acci. & Guar..... 9,875.00 148.86 Ni 
Fidelity & Casualty.... 50,929.04 41,386.03 $2,481,137.50 $688,255. 54 aa — ae Riv 
Fidelity & Deposit.... 5,766.52 2,797.89 Live Stock $27,947.11 $169.86 1OF 
General Accident ....... 13,264.51 6,433.60 Wartford Acci. & Indem. $11,175.47 $1,650.00 Fidelit § 
Georgia Casualty ...50+. 4.45 9.32 Plate Gl . . ‘ y “e 
Globe Indemnity ....... 9,856.31 3,036.53 ate Glass Aetna Cas. & Sur....... $9,164.18 $25.13 tu 
Great Eastern Casusz ilty. 12'549.04 3,520.38 Actna Cas. & Sur....... $5,495.25 $1,818.00 American Indem. Co..... St ao In 
Hartford Acci. & Indem. 4.192.61 1,190.29 American Cas. .......... 4,459.76 3,251.17 ro ae PEES sesccces 79,904.92 6,357.74 
Lon. Guar. & Acci...... 3,539.48 1,748.81 Chic. Bond’ g & Ins...... 187.04 2,842.36 Chicago Bond’ g & Ins 55.41 0 eee eeees mi 
Lon. & Lanc, Indem.... 1,135.86 105.36 Comme rci: al Cas. oeteeeee 25,429.29 12,044.66 Employers’ Li: ibility . 
Maryland Casualty 7,857.65 2,058.87 Employers Liability 1,766.09 3,480.81 Fide lity & Casualty... 14,955.49 2,488.58 
Metropolitan Casualty 235.00 Fidelity & Casualty.. 8,720.80 3,733.15 Fidelity & Deposit...... 32,581.39 11,366.06 
New Amsterdam Cas... 3,34/.82 1,925.11 Fidelity & Deposit...... 5,571.72 3,189.48 Globe Inde mnity eutewee 4,298.15 167.50 
Ocean Acci, & Guar.... 5,270.46 1,879.68 Georgia Casualty ....... 4,181.02 5,713.25 Guar. Co. of N. A....... CO0.66 www none pre 
Pacific Mut. Life........ 15,623.22 75.93 Globe Indemnity sexes. 9,267.93 4,389.88 Hartford Acci. & Indem 11,309.00 2,409.12 
F 2 6,275.93 P 
Preferred Accident ..... 4,275.68 3,263.95 Great East. Cas......... 5,907.22 3,446.00 International Fidelity.. 147,284.89 50,982.99 the 
Republic Casualty - iar Hartford Acci. & Indem. 1,220.11 260.51 Lon. & Lanc. Indem.... Z 035.92 72.60 Upt 
Royal Indemnity ....... 4,008.56 1,586.13 Lloyds Plate Glass...... f 6,275.18 Maryland Casualty ... 4,963.32 1,775.00 cal 
Standard Accident ..... 6,814.91 1,327.06 Lon. & Lance. Indem.... 6,722.91 Massachusetts Bond’ g.. 3,852.32 565.74 ; 
Travelers’ Indemnity 984.41 644.64 Maryland Casualty yd 2,546.87 National Surety ........ 60,025.84 15,377.34 of 
TOGMEERED oo go orcnkce caves 50,814.53 19,417.39 Mass. Bonding .......... 7,114.67 5,421.41 New Amsterdam Cas eo ee nat 
ly ee CROUBIEI cccceveues 3,011.00 5,911.22 Metropolitan Cas, ....... 26,613.77 10,913.25 Ocean Acci, & Guar.... TOS0GF — cawceese in 
i 8 Sa © Go 2'050.45 596.06 Ne w Amsterdam Cas... 13,682.01 5,878.04 Preferred Accident i 
as rae N. 3. Sid. & PP. Gicecss 41,746.97 15,324.11 Republic Casualty ...... keen the 
$286,210.26 $141, 353. 73 New York Plate Glass 21,739.67 9,731.52 Royal Indemnity ueeas 8,314.86 240.64 the 
Ocean Acci. & Guar..... 6,656.40 2,265.42 U. S. Fid. & Guar....... 33,717.80 4,253.76 j 
Liability Republic Cas. .........+. 9,908.38 665.77 U. S. Guarantee......... 883.13 191.74 - 
Actna Cas. & Sur....... $56,544.16 $16,071.30 Ioyal Indemnity .......  § 3,135.90 1,980.04 ——_—_—__ ———- 
ete TAG sencnccicscres 141,133.37 29,546.41 ‘Travelers oe mnity 4,012.88 1,365.30 $419,139.85 $96,273.94 
American Casualty ..... 23,588.40 11,765.00 U. S. Casualty.......... 5,025.19 2,077.16 
American Indemnity 179.75 sassinciinn U. S. Fid. & Guar...... 6,348.04 2,907.30 _ Fly Wheel I 
American Mut. Lia.. 39,293.10 4,577.05 - —_- -—_———— Aetna Cas. & Sur teense iS ) eer con 
Chicago Bonding ....... 2,079.14 789.71 $245,357.76 $118,243.55 Employers’ Viability 499.80 saeeeaes bee 
‘ ommercial A a 15,108.28 59,511.11 Burglary and Theft Se = ( —e- 7m oe offi 
ommonwealth is 2,286.19 8,316.72 Ae . 2 © occ lobe Indemnity. ....... 8.5 
Continental Cas. ........ 6,303.52 955.00 a SS oe ome $25,865.03 $6,002.46 Hartford Steam Boiler... 5,181.50 ann 
Contractors Mut. Lia. ae 80s wawbsaws ( hic RR onidlter mm a SOR "319.84 220.00 Maryland Casualty ..... 3,249.23 onl; 
Employers Indem., C orp. 802.95 ase egos Bae aee*** 7602 962129 Ocean Acci. & Guar.... 9OB.4S ween ; 
- ,-ndem. Corp. —— BO2.95 naan wees Employers’ Liability 13,676.92 2,581.87 Royal iain > th 
Employers Liz ibility 134,791.75 22,694.19 Fidelity & Casualty 38,981.57 9,214.21 © oye Inde mnity rice 443.75 se eeeees Or 
Fidelity & Casualty.... 104,469.49 26,735.26 Fidelity & Deposit canes 16356.35 5 810.86 Travelers’ Indemnity . a cart 
Fidelity & Deposit...... 53,884.41 49,792.87 General Accident .-.--.. 1,528.66 "522.88 ~ $19,409.52 ‘ bea: 
General Accident ....... 35,134.00 6) Gouda Camis... oo 1 $19,409.52 $1,280.66 ard: 
Georgia Casualty ....... 92,050.56 92,063.97 Globe aie: 26.067 | en's ; 
Globe Indemnity ....... 111,688.17 21,094.09 + ee cna wane —s enseund Accifent ‘Business TH 
Great Eastern Cas....... 1,751.99 25.00 Hartford Acci. & Indem 15,425.21 4,579.59 ‘Aetna Cas. & Sur. Co $183.59 ee eeeeee : 
Hartford Acci. & Indem 75,277.48 13,948.25, Lon. Guar. & Acci...... 12,091.63 25142 Aetna Life .............. 45,512.80 $8,667.24 
son, Guar. M BOG. . 600 72,045.80 21,013.83 Lon. & Lanc. Indem.... 925.82 1733.02 American ( asualty shine 11,289.74 17,141.40 
Lon. & Lanc. Indem.... 13,467.16 6,108.64 Maryland Casualty ..... 11,619.91 1781.05 Brotherhood Accident 15,184.50 7,894.22 
Manufacturers’ ( as. 19,954.45 2,274.68 Massachusetts Bond’g. eA 8 656. 7 1910.15 Chicago Bond’g ......... 193.21 20.00 
Manufacturers’ Lia. 81,691.95 24,066.12 Metropolitan Casualty "564.9 174.10 Columbian Nat. Life. 1,845.72 1,335.85 A 
faryland Casualty aids 57,728.97 10,714.10 N: ational Surety 6.787 19 Commercial Cas. ....... 42,517.15 11,260.12 A 
Massachusetts Bonding. — 30,596.42 9,485.24 New Amsterdam 73 4,596.59 Commonwealth Cas 23,098.82 6,982.65 
New Amsterdam Cas.... 27,998.83 5,877.89 N. J. Fid. & 15 621.05 1'816.23 Connecticut Gen, ....... 19,286.39 1,690.31 
Pa Contine ntal Casualty 45,652.08 15,235.02 ha 
i P Eastern Casualty ....... 339.95 82.99 
Employers’ Indem. Corp 187.50 
* SF i weeeneene 
Something New Employers’ Liability .. 11,400.79 1,196.77 thro 
ia Le . Equitable Accident ..... 2,284.09 1,097.78 hess 
Residence theft insurance at one-third the former Fidelity yg wits $0025.96 7953°81 has 
rates. This is every broker’s opportunity. Call for Fidelity & Deposit...... 9,622.51 7,463.44 listi: 
i renera CCIGERE.  ociccnc 16,732.41 5,643.20 
— — our — Full Value Residence Theft Georgia Casualty ....... 3.25 "294 - , 
olicy. Xe ular rate o brokera e commis Globe Indemnity ........ 17,529.08 2,801.96 e 
y 8g ag sion paid. Great Eastern Cas. 15,238.67 6,939.81 our 
e Hartford Acci. & Indem 5,861.58 662.83 serv} 
Lon. Guar. & Acci..... 9,699.79 1,611.84 
ene ra CCl en Lon. & Lanc. Indem.... 3,377.43 584.12 
Loyal Protective ........ 9,725.92 5,405.49 
Fire and ife Maryland Casualty ..... 11,983.68 2,231.74 
Li a Masonic Protective ..... 28,973.91 10,216.42 Th 
Massachusetts Acci. 851.65 540.32 
Assurance Corporation, Ltd. (SSS 8b ub win = 
Metropolitan Casualty 929.33 159.80 a 
. . 
General Buildin P Metropolitan Life ....... 26,560.63 16,749.64 work 
Mal :. 
(Continued on page 21) a 
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To Keep Records in New York 
Arrangements are being made by the 
North American Accident of Chicago to 
keep the records of its group depart- 
ment in New York instead of Chicago. 


George Manzelmann, auditor at the 
home office, is now in New York put- 
ting the necessary system in the office 
of H. A. Luther in Liberty Street. 
- » a 
An Eastern Man’s View 
Some surprise has been expressed 
trat when automobile liability rates 
were boosted the New York City sched- 
ule was advanced approximately forty 
per cent. and those in the Loop district 
of Chicago were actually lowered, Per- 
sons going from the East to Chicago 
generally come away with the idea that 
traffic conditions in the Loop are even 
worse than in Manhattan. That ap 
pears to be only a layman’s view, how- 
ever, for underwriters say that their 
loss records prove to the contrary; that 
it is not in the Loop that their heavy 
losses occur but in the territory on th> 
cutskirts of Chicago. ‘Besides, as one 
wanager puts it, the claim situation, 
even in Chicago, is not as bad as in 
New York. Chicago people, in com- 
mon with Westerners, are, to use an 
Blastern man’s view, better sports in 
settling their differences. This is said 
tu be true also of Western attorneys. 
In other words, it is easier there to 
make some sort of a trade. 
* > * 
Decision in Compensation 
The Appellate Division of the Su- 
preme Court of New York has dec'ded 
that in making alterations or repairs 
upon ocean-going ships, to fit them for 
carrying particular cargoes, contracts 
of employment are maritime in their 
nature and claims for injuries suffered 
in the course of such work are within 
the jurisdiction of admiralty and that 
the Industrial Commission is without 
jurisdiction to grant compensation. 
* — > 
For the Men “Over There” 


In behalf of members of the Aetna 
companies’ producing forces, who have 
been called to the colors, the Hartford 
office has supplied its branches with 
announcement cards which bear not 
only a timely message, but a patriotic 
thought and a kindly sentiment. The 
cards, which are beautifully executed, 
bear a group of allied country stand- 
ards in colors and this text: 


THAT FREEDOM SHALL NOT PER- 
ISH FROM THE EARTH. 
The 

Aetna Life Insurance Company 
Aetna Casualty & Surety Company 
Automobile Insurance Company of 

Hartford 
have the honor to announce that 
Mr. 


through whom you have placed busi- 
hess with the above-named companies, 
has answered his country’s call by en- 
listing. We ask, and would appreciate, 
the continuance of your business in his 
absence while he is doing his bit, with 
our assurances to furnish the best of 


service. 
* e > 


Against Health Insurance 


The Merchants’ Association of New 
York has made the following report on 
Senator Nicolls’ health insurance for 
Workers bill: 

“Senator Nicolls’ Int. 496, Pr. 544, es- 
tablishes a system of health insurance 





for industrial workers and their depend- 
ents. The laws of the State of New York 
now impose upon employers a_ heavy 
burden of expense for the benefit of em- 
ployees which burden greatly exceeds 
that of adjoining States, and therefore 
puts employers in this State under a 
heavy disadvantage. Moreover, owing 
to the prevailing war, industrial condi- 
tions throughout the country are in a 
very disturbed state and it would seem 
undesirable to urge at the present time 
social legislation of such far-reaching 
effect as that contemplated by this bill. 
We believe that the subject should be 
postponed until more normal economic 
conditions have been restored and until 
the disparity of costs created by war, 
between New York and other States 
shall have been reduced by the adop- 
tion of similar legislation in competing 
States.” 
* ok coe 


James S. Byrne Lost 


Coxswain James Sylvester Byrne, of 
the U. S. S. Artemus, formerly an in- 
vestigator attached to the New York 
claim division of the Maryland Casu- 
alty, was swept overboard and lost at 
sea during a gale off the coast of 
France. Honor to his memory. 

7" ¢ *@ 


Good Town, Chicago 

According to the records of the po- 
l:ce department,’ which, of course, in- 
clede only those losses actually re- 
ported and take no account of the 
large number of losses of which no 
mention is made to the police, there 
were in the Windy City last year ap- 


proximately fourteen thousand _ bur- 
glaries, payroll robberies, bank rob- 


beries, hold-ups, safe robberies, etc., 
on which the aggregate loss was two 
raillion two hundred and fifty thousand 
dcilars. That makes Chicago a good 
town for burglary insurance. 

+ + + 


More Development 

The Fidelity & Deposit plans to es- 
tablish in the fidelity, contract, judi- 
cial, public official and depository and 
burglary departments, development div- 
isions which will work in conjunction 
with the agency department for the in- 
crease of the business of each depart- 
ment along. profitable underwriting 
lines. This plan has been tried in the 
fidelity department for some time with 


geod results. 








DONE a icticcccccunsvessicbsnemeet 
Liabilities 


This Company issues contracts as follows: 


Insurance, Liability 
erty Damage). Automobile (Personal 
sicians, Druggists, Owners and 
Roiler Insurance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 


Metropolitan Otice—92 William St. 
ANNUAL STATEMEFY DECEMBER 31, 1917 





eet ee eee 
Surplus over all liabilities......... 
Losses paid to December 31, 1917.. 


Insurance—Employers, Public, Teams (Personal Injury and Prop- 
Injury, 
Landlords, Elevator, Workmen’s Compensation, Steam 


y su Fidelity 
Health, and Disability Insurance; Burglary, Larceny, and TI 


Bonds; Surety Bonds; Accident, 


ieft Insurance; Plate Glass 


Property Damage and Collision), Phy- 








An Accident Decision 


Because an insured was not a resi- 
dent of Missouri, his beneficiary can- 
not recover under an accident policy 
in that State according to a verdict 
which has just been handed down in St. 


Louis in the case of Mrs. Josephine 
Zimmerman vs. Travelers’ Insurance 
Co. 

The insured carried two accident 


policies amounting to $13,000 with the 
defendant company. He as found 
dead in a room at the Planter’s Hotel, 
St. Louis, November 28rd, 1915, under 
circumstances which indicated he had 
killed himself. The company was per- 
mitted to offer evidence of suicide, not- 
withstanding a statute denying insur- 
ance companies the right to plead death 
by suicide on accident policies issued 
to citizens of that State. This was 
done when it was shown that Zimmer- 
man, who was born in Germany, never 
had perfected his citizenship. Zimmer- 
man and his wife resided in St, Louis 
and he was engaged in the buying and 
selling of farm lands and mortgages. 
In opposing the claim, the company of- 
fered evidence to show that Zimmer- 
man was despondent because the Euro- 
pean war had prevented him from 
receiving remittances from investments 
in Germany and that he was in need 
of money. 


State Insurance Hit 


Lukis, Stewart & Company of Mon- 
t:eal have this to say regarding State 
ingurance: “No more convincing ar- 
gument against State insurance has 
ever been provided than the experi- 
ence of Nova Scotia with regard to 
workmen’s compensation. Almost as 
soon as the Province took this over, 
there was a serious explosion in the 
pits of the Dominion Coal Company 
which we are told cost $200,000 to 
scttle. We are informed now that the 
claims against the State fund in con- 
rection with the Halifax disaster to- 
tailed over $1.500,000, which the manu- 
focturers and other contributors state 
they will absolutely decline to pay.” 

es « 

Over 4,000,000 square feet of broken 


glass were replaced by the insurance 
companies in 1916. 
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J. L. Mautner, who in a short time 
will take up his new duties as super- 
intendent of the Eastern division of 
the General Accident, with headquar- 
ters in New York or Newark, has seen 
many changes in the business since he 
entered it. He igs one of those who 
came into the field when not much 
more than a boy and who has pro- 
gressed steadily step by step. In 1898 
he began his insurance work with Ed- 
ward W. DeLeon, who was then New 
York resident manager for the Mary- 
land Casualty. Mr. Mautner continued 
his association with Mr. DeLeon when 
the Casualty Company of America was 
organized and there Mr. Mautner be- 
came superintendent of the city lia- 
bility department. After a year there 
he went to the American Fidelity as 
superintendent of the lability depart- 
ment. His connection with the Gen- 
e1al Accident dates from December, 
1913, when he was appointed superin- 
tendent of the liability department and 
in 1916 he was made manager of the 
New York office following the removal 
of the home office back to Philadelphia. 
Mr. Mautner is a member of the Casu- 
alty & Surety Club and the Under. 
writers’ Club. He was on the Com- 
mittee of Nine of the Casualty Ex- 
change, which contributed to the work 
of arranging the new general liability 
rates. This is one of the most con- 
structive pieces of work accomplished 
Ly New York casualty men in a long 
time. 


New Jersey 1917 Figures 


(Continued from page 20) 


National Casualty ...... 9,165.26 3,018.99 
National Relief ........ 23,610.97 6,477.22 
New Amsterdam Cas.... 9,338.20 803.95 
North American Acci.... 7,809.60 4,195.67 
Ocean Acci, & Guar.... 18,038.12 8,165.13 
Pacific Mut. Life........ 23,640.92 5,660.40 
Preferred Accident ..... 23,683.98 4,751.36 
Red Men’s Fra. Ac...... 6,990.45 3,788.77 
Republic Casualty ...... 7900s te awsse 
Ridgely Protective ...... 3,812.63 2,856.41 
Royal Indemnity ....... 11,776.42 1,885.02 
Standard Accident ...... 13,333.31 1,032.52 
Travelers’ Indemnity 2,814.39 68.17 
ROOM sintocssacvesnes 202,822.24 47,513.75 
2, Bw <a... cssceses 6,082.36 4,500.40 
U. S. Fid. & Guar....... 4,496.10 889.61 
World Life & Accident 4,082.83 1,563.68 


$842,333.22 $249,436.00 
Auto and Teams Property Damage 





Aetna Cas. & Sur....... $62,074.56 $33,032.79 
American Casualty ..... 8,919.17 5,985.48 
American Indemnity | ne 
American Mut. Lia..... 5,107.03 4,078.07 
Chicago Bonding ........ 533.50 286 
Commercial Casualty 93,505.38 0,728.56 
Commonwealth Cas. 3,230.53 121.95 
Continental Cas, ........ 961.59 165.30 
Employers’ Indem. Corp. 255.47 24.25 
Employers’ Lia. ...,.... 32,323.74 10,549.37 
Fidelity & Casualty.... 23,367.15 10,130.38 
Fidelity & Deposit...... 14,099.93 7,999.03 
General Accident ...... 11,179.29 3,992.68 
Georgia Casualty ...... 11,283.78 7,235.01 
Globe Indemnity ....... 32,218.52 14,606.19 
Great Eastern Cas....... 1,364.98 400.15 
Hartford Acci. & Indem 19,682.54 8,564.79 
Lon. Guar. & Acci....... 14,155.33 5,577.37 
Lon. & Lanc. Indem.... 3,694.29 1,774.09 
Manufacturers’ Cas. - a 
Manufacturers’ Lia. . 753.36 263.32 
Marviand Casualty ..... 16,298.79 6,821.96 
Massachusetts Bond’g 3,966.02 1,170.59 
New Amsterdam Cas.... 7,066.87 2,454.65 
NM. J. Fid. & PF. Gisecese 26,040.33 8,234.03 
Ocean Acci. & Guar..... 30,856.53 10,737.39 
Preferred Accident ..... 26,024.75 6,949.54 
Republic Casualty ...... 2,404.09 250.55 
Royal Indemnity ....... 16,058.71 4,164.97 
Standard Accident ..... 5,949.13 2,482.06 
Travelers’ Indemnity .. 74,223.17 31,306.58 
TD,  Giccaccvssacivess 8,529.58 7,565.11 
VU. S. Fid. & Guar....... 25.756.16 7,466.77 
Zurich General .......... 30,098.90 13,996.16 
$611,237.45 $249,115.22 
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EMPLOYERS’ LIABILITY CONTRACT 


Premium Ranges from $13 to $30 a 
Year According to 
Hazard 
To provide insurance for employed 
omen the Employers’ Liability is is- 
suing a new accident and health poli- 
cy which sells at the following annual 
rates for each $1,000 principal sum and 
$5 weekly indemnity: 
Ages 18 to 50 inclusive 


Class Premium 
EE: Naive dabiersouin an tiitwhae ta aoe $13.00 
sich ina Oh as ra dowwrk aaiew ate 14.00 
BG PPMIOTIOE oica ccc seeeessane 15.00 
OE ae Baca dnd bo dae aie ela ee eke 18.00 
RS din dice gia daha e eRe T Oe 20.50 
NN shy ig lacattta: byes. dvhid mG ee 

Ages 51 to 60 Inclusive 

Class Premium 
Se eee re 
og, SRE SRE eer pete 16.00 
CE: PPORCTTOR occcsccccvceces 17.00 
Re ere re 20.90 
ee er rere «fk 
ree Pee ere ere re 30.00 


Policy Benefits 

No medical examination is required 
end rates for different combinations of 
piincipal sum and weekly indemnity 
can be furnished. 

This policy pays $1,000 for loss of life, 
both feet, both hands, sight of both 
eyes, one hand and one fcot, one hand 
and sight of one eye, one foot and sight 
oi one eye. $500 for one hand or one 
feot. $333.33 for thumb and index fin- 
ger and $250 for sight of one eye. 

Double indemnity is payable if in- 
juries are suffered while a passenger in 
or on a public conveyance provided by 
a common carrier for passenger serv- 
ice, including the platform, steps or 
running-board of railway or street rail- 
way cars, or while in a passenger ele- 
vator (elevators in mines excepted), or 
caused by the burning of a building in 
which the insured shall be at the be- 
ginning of the fire. 

If disability exists from the date of 
accident to date of loss, the weekly 
indemnity for the period of disability 
will be paid in addition to the amount 
provided for the loss. 


Accident Weekly Indemnity 
Total disability, weekly indemnity $5; 


partial disability, ‘weekly’ indemnity 
2.50; for loss of time while totally 


disabled, life indemnity $10; for loss of 
time if prevented from attending to 
one important daily duty of occupation, 
payable 26 weeks, $5. 

Indemnity as shown below will be 
paid for 52 weeks for any disease, ex 
cepting diseases peculiar to ‘Women: 
$5 a week for total disability and con- 
finement to the house; $2.50 a week fol- 
lowing period of confinement to house. 

For blindneess or paralysis from 
disease the policy will pay a sum equal 
to 100 weeks’ indemnity. 

If injury or illness makes necessary 
confinement in a hospital or when not 
confined in a hospital is necessarily at- 
tended by a graduate nurse, the policy 
will pay for hospital expenses or nurses’ 
fees a sum not exceeding half tne single 
weekly indemnity for a period not in 
excess of 10 weeks. * * * 

GOULDEN & COOK TO MOVE 

Goulden & Cook, of 220 Broadway, 
New York, general agents for the ac- 
cident and health department of the 
Connecticut General Life, will remove 
May 1 to 63 Maiden Lane, where they 
will occupy three times the space they 
now have in the St. Paul Building. 
They will have the entire tenth floor. 
Goulden & Millar, managers for the 
life department, will also remove to 
the Maiden Lane location. 


THE THIRD LOAN 


Will Serve 





The coming campaign for the third 
Liberty Loan will require the earnest 
efiort of all loyal citizens, and as the 
insurance interests during the last 
campaign in a very limited time were 
successful in securing subscriptions 
for several millions of bonds, the 
Metropolitan Canvass Committee has 
again called upon the insurance inter- 
ects to organize in order to obtain the 
best results. 

The chief officials of insurance com- 
panies other than life, together with a 
number of leading brokers, at the invi- 
tation of A. B. Leach, chairman of the 
Metropolitan Canvass Committee, held 
a meeting last Thursday for the pur- 
pose of organization, and an executive 
committee has been selected with A. 
Duncan Reid, general manager of the 
Globe Indemnity, as chairman. The 
members of the committee are as fol- 
lows: 

E. C. 
Rutgers, 

Elbridge G. 
Insurance Co. 

George W. Babb, United States man- 
ager, Northern Assurance. 

R. R. Brown, vice-president, Ameri- 
can Surety. 

Joel Rathbone, second vice-president 
and general manager, National Surety. 

Joseph A. Flynn, vice-president, Fi- 
delity & Deposit. 

Kdward Griffith, EK. E. Clapp & Co. 


Jameson, president Globe & 


Snow, president, Home 


W. C. Potter, secretary, Preferred 
Accident. 
D. G. Luckett, secretary, United 


States Casualty. 
Edmund Dwight, Dwight & Hilles. 
H. L. Herrington, manager liability 
department, Travelers. 

C. H. Neely, United States general 
manager, Ocean Accident & Guarantee. 
Douglas F. Cox, Appleton & Cox. 
Henry W. Lowe, Johnson & Higgins. 


W. H. McGee, W. H. McGee & Co. 

F. S. Little, Goffe & Little. 

John A. Eckert, John A. Eckert & Co. 

Alex. M. Silvey, Coe & Silvey. 

Major A, White, president, New York 
Plate Glass. 

The brokers are actively organizing 
and co-operating with the General In- 
surance Committee and it is expected 
that when the final results are com- 
piled that all persons interested in the 
insurance business will be proud of 
their associates. 


TOURIST’S BAGGAGE RESULTS 

The following reports of tourist’s bag- 
gae insurance in the United States have 
been filed. 





Bilanet, FO. .covecccssesss 7,361 469 
Am. Foreign Marine ..... 364 2 
MNO ocsccidakpavenseuvede 4,292 212 
British & For. M.......... 364 2 
Commercial Union ....... 564 70 
Commercial Union, Eng.. 499 25 
Commercial Union ....... 135 =i cw ee 
COMMRECTICUE c vicicccdcccnrecss 3 #8 =. weeens 
Fireman’s Fund .......... 7,276 4,266 
EN 5. denebenmsesana 2,127 1,633 
ee 11,066 3,496 
L. & L. & G., (New York 2,487 489 
L. & L. & G., Liverpool 21,787 15,908 
Old Colony <cccsoce = 349 10 
Ins. Co. North Ame is 56,501 29,151 
Ocean Marine ...... ae 156 

PORONIEE hse ctedcenasccovces 464 

Phoenix Assurance ....... 1,019 

Phoenix, Hartford ....... 41 

Reliance Marine .........-+ 156 

NL rr vane 14,172 

Thames & Mersey Marine 90,104 

Union Assurance ......... 9 i eeveve 
United States .. ....cccece 901 229 
TARE TOU cv coccscsessvcyes 41 ew weee 


George A, Leyonmark, who has been 
in the home office of the Globe Indem- 
nity for five years, prior to which he 
was head counterman in the Metro- 
politan department, coming to it from 
the Aetna where he was also counter- 
man, returns to the metropolitan de- 
partment of the Globe to assist in the 
compensation and public liability un- 
derwriting. He is well acquainted 
among the brokers and his experience 
cxtends over the entire period in 
which compensation insurance has been 
written in New York State. 





Current Assets: 
Accounts Receivable 


days overdue 


Invested Assets: 
Stocks, Bonds: 


Real Estate 
Deferred Assets: 


TOTAL ASSETS 
Capital and Surplus: 
Capital Stock 
Surplus 
Current Liabilities: 


*Paid January, 1918. 


included in determining Surplus, 





National Surety 


115 BROADWAY, NEW YORK 


Financial Statement,—December 31, 1917 
ASSETS 
ee Ore 


Outstanding Premiums less than 90 


ast due premiums $221,755.23 not includec 
(Past due prem $221,755.23 not included) 


Collateral Loans and Mortgages.... 11,661,835.39 


Accrued Interest ..........¢. 


LIABILITIES 
vaoest $4,000,000.00 


Expenses Incurred, Not Due........ 12,791.22 
Accounts Payable, Not Due......... 212,616.51 
Dividends Declared Payable January 
pe oe Givin. t Miaka minis seen kee 120,000.00 
*Balance on Liberty Bonds, Not Due.. 120,600.00 466,007.73 
Deferred Liabilities: 
Accrued Commissions, Not Due...... 251,458.81 
Reserves: 
For War and Income Taxes (Esti- 
NR adinct Plath iene /éns AES aie ts SR 150,000.00 
Or COONO: TAM. 6:6 wcknnccc es ens 98,842.88 
For Contingent Claims.............. 1,465,189.63 
For Unearned Premiums (Pro Rata). 3,239,280.34 $ 4,953,312.85 
fig VR! . gn rar $14,255,131.48 


NOTE—No deduction for so-called ‘‘Special Deposits." Securities valued by Insurance Department. The 
Company owns Salvage and other Assets estimated to be worth over $500,000, which are not 


“The World’s Largest Surety Company” 


Company 


$ 796,843.18 
505,077.31 


1,039,086.01 $ 2,341,006.50 


11,776,663.31 
137,461.67 


114,827.92 
$14,255,131.48 


4,584,352.09 $ 8,584,352.09 











Globe Indemnity 
Men Honor Grahame 


NEW METROPOLITAN MANAGER 
Dinner at Fraunces’ Tavern—Plans For 
Extension of City 
Business 








On Tuesday evening the metropoli- 
tar. department of the Globe Indemnity 
gave a dinner to T. J. Grahame, who, as 
announced in the last week’s issue of 
The Eastern Underwriter, has assumed 
the management of that department. 


Present at the dinner, which was 
held at Fraunces’ Tavern, were the de- 
partment heads of the metropolitan 
office, and a number of guests of note. 
They were: A. Duncan Reid, manager 
of the Globe; S. H. Kingsbury, agency 
superintendent; Harry Furze, comp- 
troller, W. J. McCaffrey, Kennedy 
Owen, Robert W. McCormick, Dr. J. C 
lKisher, Dr. J. B. Galloway, E. G. Bogart. 
G. T. Coar, P. H. Guilfiol, Robert Pear- 
son, T. L. Bean, Samuel Weber, C. F. 
Ijebard, Geo. W. Yuengling, G. D. Wil- 
liamson, J. H. Maloy, R. J. Hollings- 
worth, Anthony Schulmerich, R. C. 
Evarts, Lieut. Edgar Tracey, Ensign 
Curtis Acevedo, G. A. Leyonmark, T. 
C. Carey. 

The metropolitan department was 
represented by Supt. W. S. Barton, W. 
C. Smith, F. B. Cassidy, R. B. Hotch- 
kiss, F. W. Macdonald, Nat W. Trout- 
man, J. L. Heather, Gale W. Hutchison, 
H. B. Morris, C. J. Gilfert, E. J. Duffy, 
i’. EK. Murphy, Charles Quentin and F. 
W. Keller. 

The dinner was a complete surprise 
tc Mr. Grahame. He was introduced 
to the company by Mr. Reid, following 
which he expressed his surprise and 
pleasure at the honor which his asso- 
ciates had tendered him. Then Mr. 
barton told of the work which had 
been accomplished by the metropolitan 
staff and spoke with confidence of the 
work which was to be accomplished 
with Mr, Grahame. 

Mr. McCafferty and Mr. McCormick 
told the Globe men there something of 
the plans of the Company for the fu- 
ture. 

Lieut. Tracey described some of his 
experiences at Camp Dix. 

One of the surprises of the evening 
was Frank E. Murphy. Mr. Murphy, 
who was formerly special agent for the 
Casualty Company of America, but re- 
cently joined the staff of the Globe as 
a special agent, and his exceptional 
powers of oratory were refreshing 

The dinner was conceived by Toast- 
master Troutman, and enthusiasm was 
maintained on the highest pitch under 
his clever direction. Mr. Troutman had 
prepared a unique menu, one of the 
features of which was the reproduction 
ci the poem quoted “It Can be Done,” 
and the sentiment of this poem was the 
sentiment of the dinner. 

It was announced at the dinner that 
ii conjunction with the general ex- 
pansion of the metropolitan office of 
the Company, Mr. Leyonmark had been 
transferred from the home office to the 
nietropolitan staff as compensation un- 
cerwriter in New York City, and Mr. 
Heather, who had been in. charge of 
compensation in the metropolitan of- 
fice, has been transferred to the home 
cffice where he will now have charge 
of compensation underwriting for New 
York State outside of New York City. 





What would the Health & Accident 
Underwriters Conference do ‘without 
the Mutual Section to liven things uD 
every now and then? 
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A guardian had an in- 


Liability dividual account with 
on Guardian’s a bank and on March 
Bond 20, 1911, his balance 


was $6.80. On _ that 
day he presented to the cashier of the 
bank for deposit to his individual ac- 
count a check for $1,250, payable to 
the guardian as such and endorsed by 
him as guardian. The cashier took 
note of the fact that the check was 
payable to the guardian and of the form 
of the endorsement and credited the 
amount of the check to the guardian’s 
individual account. The money repre- 
sented by the check belonged to the 
ward of the guardian. The guardian 
al that time was indebted to the bank 
on a note of $700 and he drew his 
check on his individual account and 
paid the note. These transactions all 
took place with the cashier of the 
bank and immediately after the deposit 
of the $1,250 check. The surety upon 
the guardian’s bond, who was responsi- 
ble for the default of the guardian, con- 
tended that the bank was liable for 
participating in a breach of trust. The 
Court held that the cashier in this case 
was chargeable with notice; that the 
payee in the check held the funds in a 
fiduciary capacity and the bank was not 
permitted to receive any portion of the 
fund in payment of the personal ob- 
ligation of the guardian, and it was 
immaterial that the bank did not know 
who the ward was, as tlhe word “guard- 
ian” on the check is a well understood 
verd of common knowledge and im- 
plies to the average lay mind that a 
fund held in the capacity of a guardian 
Lelongs to someone else.—‘Fidelity 
Jcurnal.” 

* © ° 


R. Perry’ Shorts, first 
No Cause vice-president of the Mas 
for sachusetts Bonding, dis 
Gloom pels gloom in a message 
to his agents, in which 
he says: “Some of our old-time agents 
will recall the worry which proposed 
State compensation laws caused us all. 
li was almost conceded at that time 
that the effect upon the accident and 
liealth business would be ruinous. In- 
stead, an immense amount of free and 
favorable advertising has resulted. The 
war and conscription supplied the same 
kind of a dark and formidable cloud 
ten months ago, but like the compen- 
sation cloud it has since proved to have 
had a silver lining. Better wages, 
pienty of work and insurance for wo- 
men give our agents more good pros- 
rects than ever. It will be good news 
to you to learn that the number of 
applications received during February 
exceeded December and January busi- 
ness by over 25 per cent. Any agent 
who will solicit intelligently and indus- 
triously will earn more money than 
ever before.” 
* * «# 


One of the enterprising 


Getting agents of the Massachu- 
Doctors setts Bonding & Insur- 
Interested ance recently made a 

unique experiment, the 


story of which contains real “meat” 
for every accident and health sales- 
man. This man is located in a city 
of medium size, not much different in 
most respects from others. Our man 
has made no special “drive” for any 
particular class of business, preferring 
instead to write all the desirable busi- 
ness he could in every class. He won- 
dered how well and favorably known 
his company might be, and to find out 
instructed his office girl to call the 
various local doctors on the phone. 
After stating that she was a stenog- 
rapher and wanted some accident in- 
surance, she asked each doctor which 
ccmpany he would recommend. She 
reached in all twenty-two doctors and 











nine recommended the M. B. & L., sev- 
en suggested other companies, and six 
could not name any company. Writ- 
ing to the company, this agent says: 
“You may be sure of one thing: I am 
gcing to make those thirteen who 
didn’t recommend us say ‘Massachusetts 
Bonding & Insurance Company’ in one 
breath.” Interest the local physicians 
in your company. Insure them if ‘you 
can, but in any event, make them con- 
nect “accident and health insurance” 
in their minds with your company. 
Make that connection as positive as is 
the case with “It Floats” and “Ivory 
Scap.” “Boosting” doctors will do ‘you 
a whole lot of good in holding estab- 
lished business and obtaining prospects. 
You can throw a lot of business to the 
doctors and they will be glad to help 
you in appreciation. 

* * * 


J. W. Rausch of the 
Fly-Wheel Maryland Casualty has 
Rupture this to say regarding the 


Frequency frequency of fly-wheel rup- 
tures aS compared with 
boiler explosions: 

“Comparing the explosion hazard of 
fly-wheels with that of steam boilers 
it can safely be said that all things be- 
ing equal as to care and management, 
the factor of safety at which both en- 
gines and boilers are being operated, 
the condition of the safety valve of the 
bciler as compared to the governing 
mechanism of the engine, etc., there ir 
greater danger of a fly-wheel explosion 
than of a boiler explosion, for the 
reason that if the emergency should 
arise whereby the steam from the boil- 
crs must be suddenly shut off, and if, 
under this condition, the safety valves 
are inoperative, the engineer if compe- 
tent can by taking proper action bring 
the fires and the amount of steam un- 
der control, and thereby prevent dis- 
aster. But this is nearly always im- 
possible with the engine; that is, should 
the emergency arise whereby the en- 
tire load is taken from the engine and 
the governor fails to act, then it would 
only be a matter of a few seconds when 
the engine would race at a terrific 
speed, resulting in a fly-wheel explosion. 
Ty other words, with the boiler under 
ihe conditions named, there would at 
least be an appreciable amount of time 
which would permit the engineer to 
take the necessary action to prevent 
disaster, but with the engine the dis- 
aster is brought about almost instantly. 
Time and again engineers have been 
killed while trying to shut off the steam 
ct a racing engine.” 

° * 
Many a man has lost a 


Effect of perfectly good business by 
Losing allowing the control to 
Control pass out of his hands. 


Many an inventor has died 
poor for just the same reason. Many 
an agent has lost a splendid prospect 
somewhere on that same road. 

A field man recently visited the head 
office bringing with him a remarkabls 
record—of its kind. He held high 
score on the number of applications in 
complete form upon which no medical 
examination had ever been made. In 
short, he had a large and interesting 
collection of waste paper. 

Conversation, of course, centered im- 
mediately on his method of arranging 
for a medical examination. It dcvel- 
oped that he almost invariably asked 
his applicant, “When can you see the 
doctor?” 

Bill Aids Brokers 

Governor Whitman of New York has 
signed the bill authorizing the super- 
intendent of insurance to _ relicense 
brokers who are in military service and 
who are unable to make personal ap- 
plication for renewal of authority. 














W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


| HOME OFFICE: MACON, GEORGIA 
| 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


E. P. AMERINE, Secretary 

















HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonze G. Brooks, Ass’t See. 


RELIABLE AND ENERGETIC AGENTS WANTED 














HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


OF LONDON, ENGLAND 


oe 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET | 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 











London Guarantee & Accident Co. Ltd. | 
we 





NEW MINIMUM PREMIUMS 


Alleged Unfair Discrimination Against 
Small Employers Believed to 
Be Removed 

The minimum premium rule for 
workmen’s compensation risks, becomes 
effective midnight, March 31, and is 
based upon the theory that the overhead 
cost of writing a compensation contract 
is in the neighborhood of $10. 
proving the new minimum premium 
scale Superintendent of Insurance Phil 
ips of New York says he believes the 
questions of unfair discrimination which 
have been by small employers 
have been satisfactorily disposed of. 

To the overhead cost of $10 is added 
the premium obtained by applying the 
manual rate to an assumed minimum 
payroll of $500. This rule is in line 
with the opinion that the purpose of a 
minimum premium is to cover the over- 
head expenses on a small risk, which, 
under prevailing methods of rate-mak- 
ing are disproportionately high com- 
pared with the premium realized at the 
manual rate. 

The rule also gives recognition to 
the fact that many small employers 
keep unsatisfactory records of payroll 
so that unless some assumption is in- 
troduced with regard to the minimum 
exposure insurance carriers generally 
will seek to avoid placing insurance on 
the small risk. The new minimums 
vary in accordance with the rates. The 
lowest minimum is $11 and the highest 


In ap- 


raised 


is $229. Certain exceptions to this 
occur in vessel risks and other special 
classifications which require special 
treatment. 


The new minimum premium for pri- 
vate residence compensation policies 
will be $10, while that for a farm will 
be $19 per annum. 





Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 


XY 


NATIONAL 
CASUALTY 


‘© a 
OFTRo. il 


THE NATIONAL 
of DETROIT 


Palace Bldg. 
Minneapolis 














Promoting Safety 

March 1 the National Safety Council 
began a six months’ intensive public 
safety campaign in Rochester under 
the auspices of its Rochester Safety 
Council, and with the co-operation of 
all civic organizations, the police de- 
partment and the schools. Rochester’s 
rublic accident record has been care- 
fully compiled; the plan for activities 
has been minutely mapped out, and the 
best available public safety organizer 
has been engaged to supervise the 
campaign. The results of this cam- 
paign will form the basis for similar 
campaigns in other cities. A full re 
port will be made at the annual con- 
£ress. 

Oppose Health Bill 

The Schenectady County Medical 
Society (this State) has passed reso- 
lutions opposing health insurance, 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Canttel......<% $1,000,000.00 
OUR 1916 STATEMENT SHOWS 
Insurance in force........... (over).... $42,400,000 
RR Aaa (over).... 5,600,000 


10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 
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To the Man Who is Willing—and Will | 
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CRRENDER AT gan JAC 
MONT - 


We are prepared to offer unusual opportunities for money-making i 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President Beaumont, Texas | 























CO-OPERATION No. 12 


LIFE ANNUITIES 


Revised Annuity 
rates and co-opera- 
tion with our repre- 
sentatives in the 
placing of these 
contracts led to an 
increase of 500% in 
Annuity premiums 
last year over the 
volume for 1916. 





Phoenix Mutual Life Insurance Company | 
of Hartford, Conn. | 


JOHN M. HOLCOMBE, President 























In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S&S. 
120 BROADWAY, NEW YORK 























Liverpool 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 















U. S. Cash Assets, Dec. 31, 1916 
Surplus, .. - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses l’aid by Baltimore Fire, 

1904 7 - - - - 


$15,827,439.35 
5,460,745.59 
3,239,491.00 
1,427,290.00 







1,051,543.00 








amo Fondon 
ano Globe 
Insurance Co, 


CIMICED 







Over $152,000,000.00 


Losses Paid in the United States 





HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
































